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STOCKS AND MUTUALS 
FOREGATHER IN BIG 
DONALDSON BANQUET 


More Than 750 Allegheny County 
Insurance Men Pay Tribute to 
Pennsylvania Commissioner 








LIKE ADVISORY BOARD PLAN 





Dinner Under Auspices of Insurance 
Federation; Commissioner Criticises 
Missouri Rate Action 





A state-wide campaign, in connection 
with the nation-wide campaign for or- 
ganization of insurance men, was 
launched by Thomas B. Donaldson, in- 
surance commissioner of Pennsylvania, 
and president of the National Conven- 
tion of Insurance Commissioners of 
America, at a dinner in his honor in 
the ballroom of the William Penn Hotel 
in Pittsburgh, Thursday evening, Jan- 
uary 19. The dinner was given by the 
insurance fraternity of Allegheny Coun- 
ty, under the auspices of the Insurance 
Federation of Pennsylvania. 

Seven hundred and fifty guests, rep- 
resenting every ty; pe of insurance carrier 
—stock, mutual, fraternal and beneficial, 
were present. It was the first dinner 
of its kind ever held in Pittsburgh. 

N. S. Riviere in the Chair 

N. S. Riviere, of Pittsburgh, acted as 
chairman of the meeting and the com- 
mittee on entertainment was composed 
of the following prominent insurance 
men: H. E. McKelvey, N. A. Weed, 
W. M. Furey, N. E. Degen, Edward A. 
Butler, G. S. Petrik, P. H. Boring, 
Sharan E. Jones and R. J. Trimble. 

Mr. Donaldson wasted no words on 
the situation confronting insurance men 
not only in Pennsylvania but in the 
entire country. He urged the guests to 
enroll in the Insurance Federation, and 
outlined in detail his Advisory Board 
Plan. When the meeting was over prac- 
tically everyone present signed for a 
year’s membership. 

Advisory Board Plan 


The Advisory Board plan, as_ out- 
lined, includes the following: 
1. To provide the insuring public 


with all legitimate lines of insurance 
coverage and to render, individually 
and collectively, constructive service to 
the community and the commonwealth 
so as to safeguard human life and prop- 
erty, and to encourage reputable busi- 
ness interests and activities. 

2. To formulate and put in practice 
rules and regulations governing the ac- 


(Continued on page 27) 
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First British Insurance Office Established in United States A. D. 1804 


~PHENIX - 


ASSURANCE COMPANY LT©® OF LONDOW 


(ESTABLISHED 1782) 





A Corporation which has stood the test of time! 


140 YEARS of successful business operation. World- 
wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 





PERCIVAL BERESFORD, U. S. Manager 


























“The Goodwill of our Agency Force— 


Our Greatest Asset” — 


Capacity! 





Strength!! 


114 Fifth Ave. 





Service!!! 


THE COMMERCIAL UNION 


FIRE INSURANCE COMPANY 


New York City 
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EQUITABLE LIFE 


Insurance Company; 





OF IOWA 
Results of 1921 


Insurance in Force.............. 
SEE NO ohh adaweseceamens 
Ratio of Actual to Expected Mor- 


tality 


COCO K OCH HHBEODEECHOBCCSCBR CORES 


1922 


.$286,934,616.49 


$ 39,234,839.04 
34.7% 


68% of all business written since organization 


still in force. 


For information regarding Agencies 


Address: 


Home Office, Des Moines 











EQUITABLE SOCIETY 
WILL STOP WRITING 
ACCIDENT AND HEALTH 


Had Two Full Calendar Years’ Experi- 
ence; Gross Premiums Last Year 
Over $2,000,000 





PRESIDENT DAY’S STATEMENT 


Society Desires to Concentrate All of 
Its Activities Upon Life 
Insurance 





The Equitable Life Assurance So- 
ciety, which has had .two full calendar: 
years of writing personal accident an,l 
health insurance, will on .February 28 
discontinue the writing of this line. 

The Society decided that the personal 
accident and health division diverted 
attention from the primary purpose of 
the field force which is the production 
of life insurance. It also made de- 
mands upon the time of Home Office 
and other executives which the Society - 
felt could be better concentrated upon . 
the development of life insurance busi- 
ness itself. 

Gross Premiums in 1921 Over $2,000,000 _ 

The action caused considerable sur- 
prise on the Street as the Equitable, with 
its great influence and prestige and its 
large corps of agents took a prominent 
position in the personal accident and 
health field, so much so that in 1921 
the gross premiums were about $2,- 
000,000, 

The agency end of the personal ac- 
cident and health division has been 
supervised by Leslie C. York, superin- 
tendent of agents, while the underwrit- 
ing end was supervised by R. O. David- 
son, who is assistant to Actuary Hen- 
derson, and who was formerly with 
the Globe Indemnity as a special agent. 
It accepted no brokerage business, all 
of its business being received from its 
own agency force. The business will 


be allowed to run off, but renewals will! 
be written. 

Among the life insurance companies 
writing accident and health are the 
Metropolitan, Travelers’, Aetna, Pacific 
Mutual and the Connecticut General. 
The Pan-American and the Manhattan 
Life are the latest companies to an- 
nounce going into it. 

President Day’s Announcement 

The following announcement relative 
to the action of the company was made 
by President Day: 

“During the years 1919 and 1920 the 
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DES MOINES 











life insurance business experienced a 
phenomenal expansion. In view of the 
general business depression during 1921, 
it might have been expected that the 
new business of the life insurance com- 
panies would have dropped back to its 
former proportions. The showing of the 
Equitable in writing in 1921 approxi- 
mately 90 per cent of the huge volume 
done in 1920 is, therefore, especially 
gratifying. It also shows the tremendous 
possibilities that exist in the future 
for a further development of the life 
insurance business, if every effort is 
concentrated on the task. 

“In January, 1919, the Equitable 
started to write personal accident and 
health insurance. This step was taken 
primarily for the purpose of helping in 
the production of the Society’s life busi- 
ness. It has been found, however, that 
it was not of the assistance hoped for 
and is diverting a considerable part 
of the attention of the Home Office and 
Field Forces from the life business. 

“The Equitable has, therefore, de- 
cided that the time has come when it 
should focus its entire energies on the 
opportunities for the development of 
the life insurance business. The 
Equitable training and development 
program for the life business is com- 
prehensive, and to obtain maximum re- 
sults from it will require the undivided 
attention of the Home Office and Field 
staffs. With this decision in mind, the 
Equitable will discontinue writing per- 
sonal accident and health insurance as 
of February 28, 1922.” 

Extracts from the New York Insur 
ance Department's triennial examina- 
tion of the Equitable Society, including 
a portion of the accident and health 
part of the report were printed in a 
recent issue of The Eastern Under- 
writer. 

First Year Disability Premiums 

The first year’s premiums for total 
and permanent disability benefits of the 
Equitable Life Assurance Society were 
$466,966. 





TWO COMPANIES DENY 





What Phoenix Mutual and Union Cen- 
tral Say About Accident and 
Health Rumors 





Replying to reports that they would 
write accident and health insurance, 
the Phoenix Mutual, of Hartford, ad- 
vises The Eastern Underwriter: 

“There is to be no change, and we 
are writing accident and health only to 
the extent of the use of double indem- 
nity and disability features incorporated 
4n some of our policies at present. We 
are not planning a separate accident 
and health department.” 

The Union Central wires The Eastern 
Underwriter that it has not decided to 
write accident and health. 





BLUM BACK WITH METROPOLITAN 

Samuel Blum, who was with the 
Metropolitan Life up to eight years 
ago, has returned to the company. After 
being with the Knickerbocker agency 
in New York for four weeks he was 
sent to the Watch Hill district, Provi- 
dence, as its manager. 


Massachusetts Mutual 
Program in Chicago 
MEETINGS TO BE 


President McClench to Deliver Open- 
ing Address; Frank T. MeNally, 
L. Brackett Bishop and H. K. 
Hill, Chairmen 
The mid-west convention of the rep- 
resentatives of the Massachusetts Mu- 
tual will be held in Chicago March 3 
and 4. Frank T. MeNally, L. Brackett 
Rishop and H. ‘Kk. Hill will be chairmen. 
The convention will be opened by Presi- 
cent McClench. The program follows: 
“Methods of Counteracting Business 
Depression in Certain Lines.’”’—Warren 
C. Flynn, of St. Louis; George KF. 

Lackey, of Oklahoma City. 

“What the Insuring Public Has a 
Right to Expect from the Agent.”- 
Ernest M. Sawyer, of La Salle. 

“How Can We Best Widen Our Ac- 
aquaintance and Increase Our Clien- 
tele?”’—John Shambeau, of Duluth; 
Charles L. Scott, of Kansas City. 





IN MARCH 





Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 




















Total Assets Dec. 31, 1920........ over $8,742,000.00 
Insurance issued during 1920...... over 31,433,000.00 
; Insurance in force Dec. 31, 1920. .. Over 91,408,000.00 





THE PAN-AMERICAN WAY. 

In keeping with the higher Ideals and Ethics of the Business, the Pan- 
American does not seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of specially trained men, it has built up a field organization that is 
prosperous and contented. 

What those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, LA. 








“Some Interesting Phases of the In- Dingle; G. H. Schumacher, Cleveland. 
surance of Women.”—Hazel Read, of “How to Avoid, as Well as Meet. Com- 
Minneapolis. petition.”—Carl Le Buhn, of Davenport; 

Address by Fritz A. Lichtenberg, of W. H. Van Sickler, Jr., St. Louis; 
Columbus. Joseph W. Briggs, Milwaukee. 

“Regular Habits of Work.’’—Clarence Paper by F. T. Freeman, of Flint. 
W. Reuling, of Peoria; W. M. Becker, “The Outlook.’—J. C. Behan, Super- 
Jr., of St. Paul; A. J. Thomas, of intendent of Agencies. 

Davenport, At the dinner on Saturday evening 
Paper by O. H. Griggs, of Minneapolis. the principal speuker will be Governor 
Changes in Policy Contracts, and Preus, of Minnesota. 

Question Box.—Charles H. Angell, 

Actuary. 

“How Can a General Agent Be Most 
Helpful to His Agency Corps?’—C. O. 
Fischer, of Peoria; KE. W. Snyder, of 
Cleveland. 

“Esprit de Corps.”—-F. C. Barnett, of 
Peoria; A. C. Bratton, of Mattoon. 

“By-Products.”—-Ward H. Hackleman, 
of Indianapolis. 

“How Can Interviews for Big Busi- 
ness Be Secured?”—Laurence C. Witten, 
of Cincinnati; ©. B. Stumes, of Bokum 
& Dingle; I. H. Offner, of Bokum & 





CRAIG AND CARPENTER GO UP 





Metropolitan Actuaries; A. C. Campbell 
Made Assistant Secretary; J. C. 
Knight Fifth Vice-President 





A number of promotions which_have 
been made by the Metropolitan? Life 
Insurance Company this week were an- 
nounced at the convention of the super- 
intendents of the company which began 
at the Home Office Thursday morning, 
about 750 being present. James D. 
Craig and Raymond V. Carpenter, who 





established 


contracts. 


T. LOUIS HANSEN, 


Vice-President 


Home Office - - - 








1922 will be a Big Year for Guardian Agents 


New features of Agency co-operation and policy improve- 
ments equip Guardian field men for unsurpassed production. 


1. Educational Course—A complete and original Agents’ 
Training Course for new and old agents. 

2. Advertising Helps—In addition to a_ successfully 
PROSPECT BUREAU, the Company now 
furnishes its representatives a wide variety of advertising 
novelties on the merit basis. 


4. Sweeping Liberalization of Disability and Double 
Indemnity provisions—Double Indemnity will be issued 
for the entire life of the policy contract. Total Disability 
will be presumed to be permanent when it has existed 
continuously for three months, irrespective of its cause. 


For information regarding the opportunities in our agency force, address: 


or GEORGE L. HUNT, 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


have been assistant actuaries, have 
been appointed actuaries succeeding 
the late James M. Craig, who was the 
father of James D. Craig. Both have 
grown up in the Metropolitan actuarial 
department and are fellows of the Ac- 
tuarial Society of America. 

| A new fifth vice-president has been 
elected in the person of James {. 
Knight, manager of purchases and sup- 
plies at the home office. A. C. Camp- 
bell, manager of the group life division 
at the Home Office, a young man who 
has had a remarkable career as a group 
life producer. has been elected aasist- 
ant secretary as has E. G. Galt, who 
is superintendent of agencies on the 
Pacific Coast. 





COMBINED DISABILITY 


3. New Policy Forms—Increasing the salability of our The John Hancock was asked this 


question by an agent: 

“Why doesn’t the Company print the 
combined life and disability rates in 
the rate book?” 

The Company answered through “The 
Signature,” its publication, as follows: 

“For the reason that most agents 
prefer to quote the disability rate sep- 
arately. It actually is a separate mat- 
ter. It seems best that these charges 
should be separately stated in the rate 
book. 

“However, to accommodate those 
agents who wish to quote combined 
life and disability rates, a card has been 
issued containing these rates in com- 
pacy form which can easily be slipped 
into the rate book and is thus con- 
venient for reference. 

“Another card containing combined 
life and double indemnity rates is 1s- 
sued. If any agent has not received 
these cards from the company, we sus- 
gest that he communicate with the 
general agent.” 


Supt. of Agencies 





$500,000 IN ONE WEEK 


James A. Walsh, general agent, 


50 Union Square, New York 








Chicago branch of the Missouri State 
Life. paid for over $500,000 business in 
the last week of December, 
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Automatic Conversion 
Of Travelers Term 
Fifth Policy Year 


SEVERAL CHANGES FEBRUARY 1 








Disability No. 1 Clause Extended to 
$50,000; Monthly Premiums 
Accepted if Over $10 





Important announcements are to be 
made by the Travelers, regarding 
changes which will become effective 
on February 1. ‘ 

One of these has to do with its Dis- 
ability No. 1 (this is the Company’s 
disability clause, paying $10 a month 
per $1,000 of insurance without affect- 
ing the face value of the insurance). 
Beginning February 1 it will apply to 
as high as $50,000 amounts instead or 
$25,000,°as at present, thus enabling 
the assured to draw $500 a month with- 
out affecting the face value of the in- 
surance. 

Beginning February 1 the Travelers 
will write a five year term converted 
automatically at, the fifth year at the 
attained age in the Ordinary Life. The 
rates will be in brief as follows: Age 
20, $7.95; 30, $8.65; 40, $10.50; 43, 
$12.72; 50, $17.89; 55, $25.54; 60, $39.20. 

The Company will also accept month- 
ly premiums after the date mentioned 
on all new business when the monthly 
premium is over $10, 

Another change will be that if a 
monthly, quarterly or semi-annual pre- 
mium is paid on policy and death occurs 
in the first year the entire face value 
will be paid without deducting annual 
premium. 





$17,500,000 MORE ASSETS 
Annual Statement of the Kansas City 
Life; Interest Rate Exceeded 
7%; Best Year 

At the annual meeting of the board 
of directors of the Kansas City Life 
the following were elected officers for 
the ensuing year, J. B. Reynolds, presi- 
dent; Wood Arnold, Ed §S. Villmoare 
and D. T. Torrens, vice-presidents; C. 
N. Sears, secretary; L. C. Owen and 
Ernest M. Weaver, assistant secretaries; 
D. E. Mathes, cashier; R. M. Webb, 
actuary, F. M. Williams, assistant ac- 
tuary; Dr. Henry A. Baker, medical 
director and Dr. H. P. Ball, associate 
medical director. 

The business of the company for the 
year has been entirely satisfactory to 
the management. During the past sev- 
eral years a considerable gain has been 
shown in the insurance in force; how- 
ever, during the past year more notice- 
able gains are shown in the financial 
columns of the statement. The assets 
of the company have increased from 
$17.500,000 to $22,000.000. The total 
gains in surplus for the year was $899,- 
182.06 of which $220,377.07 was applied 
to surplus to policyholders and $678. 
804.99 was applied to unassigned sur- 
plus. The company had a satisfactory 
mortality experience and the rate of 
interest on investments made during 
the year exceeded 7%. Altogether the 
company had the best year from a 
financial standpoint in its history, and 
a satisfactory gain in the amount of 
insurance in force was shown. The 
total insurance account at the close of 
business December 31, 1921, was $226,- 
711,221.00. 


PROMOTE W. E. QUEEN 

Walter E. Queen has been appointed 
Manager of the Home Office collection 
division of the John Hancock, succeed- 
Ing George A. Briggs, who relinquishes 
his duties in that division to develop 
4 new line of work in the office of the 
Supervisor of weekly premium divi- 
sions. 

R. N. Ross will, until further notice, 


4ssume charge of the mail division 
activities, 











The Strongest Evidence of Public Confidence! 


In 
1921 


THE PRUDENTIAL 


made the 
Greatest Record 
in its history! 


PAID FOR BUSINESS 
Over One Billion, One Hundred Million Dollars 


INSURANCE IN FORCE INCREASED TO 
Over Five Billion, Six Hundred Million Dollars 


PAYMENTS TO POLICYHOLDERS 
Over Sixty Eight Million Dollars 


PAYMENTS TO POLICYHOLDERS SINCE 
ORGANIZATION 


Over Seven Hundred and Forty Eight Million 
Dollars 
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The Prudential Insurance Company of America 


Home Office 
Newark, N. J. 


Incorporated under the Laws of the State of New Jersey 


Forrest F. Dryden 
President 








Asks Metropolitan To 
Invest $100,000,000 In 
Tenement Buildings 


EXECUTIVES SAID TO AGREE 








Untermyer’s Plan Would Necessitate 
Amending State’s Investment Law 
for Two Years 





Samuel Untermyer, counsel of the 
Lockwood Investigating Committee on 
housing of the New York Legislature, 
made a talk on Sunday in which he 
said he had presented to the Metro- 
politan Life Insurance Company a plan 
by which that company could invest 
$100,000,000 for the building of 1,500 
tenement houses to house 45,000 fami- 
lies of 225,000 persons, which houses 
would rent on a basis of $9 a room. 
He further declared that the Metro- 
politan officers were favorably consider- 
ing the proposition and he expected 
that some other companies would also 
favor the proposition. 

In order for the life insurance com- 
panies to make this investment, Mr. 
Untermyer said it would be necessary 
that an amendment be made to the 
New York insurance investment law, 
but he did not think the amendment 
should be effective for a period of 
longer than two years, by which time 
he thought the present housing crisis 
might be passed. 

The Amendment 

The suggested amendment follows: 

“Provided, however, that so long as 
the existing emergency in housing ac- 
commodations for the workers in cities 
of the first class, as found by the Legis- 
lature, shall continue, but in no event 
beyond two years from the passage of 
this act, it shall be lawful for any life 
insurance company organized under the 
laws of this state or transacting busi- 
ness therein, to invest not exceeding 
10% of its total admitted assets as of 
December 31, 1921, in the construction 
of tenement houses and in the purchase 
of the land necessary therefor and to 
sell such properties from time to time, 
or to own, hold and manage the same 
and receive and collect the income 
thereof; but provided, however. that 
such investments shall be limited to 
the construction of houses adapted to 
the use of mechanics and workmen that 
are estimated to yield a fair net return 
on rentals not to exceed an average of 
$9 a month per room.” 

In his talk one interesting statement 
made was that the Metropolitan’s as- 
sets as of December 31, 1921, were 
$1,115,583,024. 

Extracts From His Speech 

Two other paragraphs of his speech 
follow: 

“If the other companies follow along 
with the Metropolitan there will be 


“no occasion for compelling them to 


invest and keep invested a given per- 
centage of their assets in first mort- 
gages on unencumbered improved prop- 
erty. That will then take care of it- 
self. If they do not do their share 
in that way they should be required to 
do it in the way of mortgage loans. to 
the extent to which the Metropolitan 
Life has safely and brilliantly done) its 
part in that respect. 

“Tf it is wise for that company, as 
it is shown to be, to have over 40% 
of its total assets invested in real estate 
mortgages, it is equally safe for the 
others, even though their officers may 
not continue to be financial magnates 
to the same extent as in past years 
through their use of other people’s 
money in corporate enterprises over 
which they have no control. As the 
owner of a mortgage on real estate the 
company dominates the enforcement of 
its investment. As the owner of rail- 
way bonds it must defer to the policies 
of others and has precious little to 
say, besides which the latter are long 
term securities, while the former are 
for short terms, and are nowadays usu- 
ally accompanied by amortization pro- 
visions that add materially to the 
security.” 
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Greatest 


HALEY FISKE, President 








The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World 


In Assets 


In Gain of Each In Business in Force 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


Business Statement, December 31, 1920 
Assets - - - - - - - - - $980,913,087.17 
Larger than those of any other Company in the World. 
Increase in Assets during 1920 - - - $116,091,262.62 
Larger than that of any other Pewibanyh in the World. 
Liabilities ~ « «= «© «= « « « « Se 


Surplus - - - - - - - - - - $33,447,852.93 

Ordinary (annual premium) Life Insurance paid for in 1920 $1,062,389,920 
More than has ever been placed in one year by any Company in the World. 

Industrial (weekly premium) Insurance paid for in 1920 - $589,560,231 
More than has ever been placed in one year by any Company in the World. 

Total Insurance placed and paid for in 1920 - - - $1,651,950,151 
The largest amount placed in one year by any Company in the World. 

Gain in Insurance in Force in 1920 - - - - - $1,036,360,080 
More than has ever been gained in one year by any Company in the World. 


The Company GAINED more insurance in force both in 1919 and in 1920 than 
any other Company WROTE. 


Total Amount of Outstanding Insurance ~ - - $6,380,012,514 
Larger than that of any other Company in the W orld. 

Number of Policies in Force December 31,1920 . - 23,899,997 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies - - - . 2,129,326 
More than any Company in the World has ever gained in one year. 

Number of Claims paid in 1920 - - - . - 312,689 


Averaging one claim paid for every 28 seconds of each business day of 8 hours. 


Amount paid to Policy-holders in 1920 - - - - $81,257,393.70 
Payments to policy-holders averaged $556.86 a minute of each business day of 
' 8 hours. 

Reduction in general mortality at ages 1 to 74 in 9 years, 22.7 per cent. 
Typhoid reduction, 72 per cent.; Tuberculosis, 40 per cent.; Heart disease over 


19 per cent.; Bright's disease, nearly 27 per cent.; Infectious diseases of 
children, over 28 per cent. 


In general reduction and for each principal cause of death this is far greater than that shown by 
statistics of the Registration Area of the United States. 


Death Rate for 1920 on the Industrial business lowest in history of Company. 
Dividends declared payable in 1921, nearly - - = - $11,000,000 


Metropolitan Nurses made 1,625,271 visits in 1920, free of charge to sick Indus- 


trial Policy-holders, including 14,667 visits to persons insured under Group 
policies. 


— men distributed over Eighteen Millions of pieces of literature on 
ealth— 


Bringing the total distribution to over 213,000,000, exclusive of Company's health 
magazine, of which over 18,000,000 are annually distributed. 


In Business Placed In Service to the Public 
In Income Greatest In Business Gained Greatest In Reduction of Mortality 
i In Health and Welfare Work 


FREDERICK H. ECKER, Vice-President 
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J. M. Craig, Actuary 
For Fifty-Six Years, 
Dies in New Jersey 


BELOVED IN HIS PROFESSION 


Spent All Career With Metropolitan 
and Parent Company; Leaves 
Five Children 


James M. 
loved men 


Craig, one of the most 
in the life insurance busi- 
ness and connected with the Metro- 
politan Life or its parent companies 
ever since 1866, died on Friday of last 
week and his funeral services in 
Ridgewood, N. J.. were attended by 
several hundred persons, including offi- 
cers and other executives of the Metro- 
politan Life. Mr. Craig was seventy- 
four years old and continued active 
until a few months ago when illness 
drove him from his desk. Five chil- 


JAMES M. CRAIG 


dren survive him, including James D. 
Craig, assistant actuary of the Metro- 
politan. 

Upon the ocvasion of his fiftieth an- 
niversary with the company, which was 
May 31, 1916, a dinner was given the 
veteran actuary at which the then presi- 
dent, the late John R. Hegeman, said: 
“Mr. Craig married into the Metropoli- 
tan family in 1872 and the union has 
been happy and prolific. He was of 
high repute even before this alliance. 
He was a pronounced national char- 
acter in that he had been the best 
asset of the old National Life. We 
called him for short ‘Jimmy,’ that 
familiar cognomen having attached to 
him when a young man, but as he 
Will never be anything less than young, 
it is safe to predict that this appella- 
tion will follow him up to the hour 
of his translation.” 

At the time of this anniversary Mr. 
Craig was presented with a silver ser- 
Vice from his fellow officers. 

Mr. Craig was born in Philadelphia 
of Scotch parentage. He studied actu- 
arial science at Cooper Institute when 
he was a clerk of nineteen. He entered 
the life insurance business with the 
‘ld National Life & Limb, formed to 
insurance soldiers. This was a parent 
ompany of the Metropolitan. He was 
the first actuary of the company and 
feémained actuary until the time of his 
eath, 

He had made a special study, not 
oly of the actuarial science, but of 
8urance law, and was entirely fami- 
lar with the statutes and rulings of 


commissioners in all states. He had, 
accordingly, acquaintance with the de- 
partmenfal officials throughout the 
country, such as probably no other man 
has had during a half century. He 
was for many years a member of the 
Actuarial Society of America and was 
president of that society for two years, 
having been elected in May, 1915. The 
council of that body, in 1916, when he 
retired as president, presented to him 
a Tiffany ship clock in commemoration 
of fifty years of service in life insur- 
ance. 

Mr. Craig constructed the industrial 
mortality tables, which have been 
adopted by New York and other states 
as the standard industrial tables. He 
wrote many booklets and contributed 
many articles on the science of life 
insurance, with particular reference to 
industrial insurance, on which he was 
considered an authority by the insur- 
ance world. 

Will be Missed by Actuaries 


The actuarial profession will miss 
him very much. Henry Moir, of the 
Home Life, said this week: “There is 
only one word to express the feeling of 
actuaries towards our late friend, James 
MacIntosh Craig—we loved him. Our 
love arose from his hearty sympathy; 
he was human through and through. 
And it was justified and strenethened 
hv his sturdy honesty of character, his 
intelligent grasp of scientific problems, 
bis balanced judgment, and wide 
perience. Would that the world 
cuced others of evual goodness.” 

J. Burnett Gibb, actuary of the Penn 
Mutual, said: “It has been my _ privi- 
lege to know Mr. Craig personally for 
a long period of years. Joined to his 
kindliness, he had a vein of strong com- 
mon sense, which was often shown in 
discussion of the various phases of the 
insurance business in which he partici- 
pated. All his friends will miss his 
gonial presence.” 

From John K. Gore, actuary The Pru- 
dential, this tribute was received: ‘‘The 
Actuarial Society of America and the 
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State Mutual Life Assurance Company 


of Worcester, Massachusetts 


Incorporated 1844 


Has shown steady and consistent growth. 


Is progressive in every detail which is for the benefit of its policyholders 


and their beneficiaries. 


A Home Office organization trained to render efficient service to policy- 


holders and field force. 


An agency organization that is capable, and loyal, happy in the knowl- 
edge that the protection and service furnished by its activities are 


unexcelled. 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Superintendent of Agencies 


a 





insurance fraternity in general have 


lost one of their most respected and 
best beloved members. In the Acturial 
Society, which he had honorably served 
as president, Mr. Craig’s opinion and 
advice were constantly sought. His 
contributions to the society were of 
sound judgment and full of helpful in- 
formation; his friendship and good 
fellowship were rare and greatly cher- 
ished, and, above all, he was a man of 
strong character and outstanding in- 
tegrity. Every fellow and associate of 
the society will keenly feel Mr. Craig’s 
death as his own personal loss.” 
Robert Henderson, actuary of the 
Equitable, said: “Mr. Craig possessed 








the amount 


Estate (Home Office Property) 


Liberty Bonds 

of Real Estate 

Interest Due and Accrued 

Deferred and Uncollected Premiums (net) 


charged 
Agents’ Debtor 
Nou-admitted Assets 


Total Net 


Reserve for Premiums and Interest 


Dividends Left on Deposit 


Dividend 
Agents’ 


Deferred rolic: 
Reserve for Credit 
Capital and Surplus (net) 


Total 


ANNUAL STATEMENT 


American Life Insurance Company 


DETROIT, MICHIGAN 
CLARENCE L. AYRES, President 


ASSETS 
First Mortgages on Real Estate (worth in each instance double 


Policy Loans and Renewal Premium Notes (net)... 
War Savings Stamps, Tax Certificates, and Contracts for 


Furniture, Underwriting Equipment, Fixtures and Supplies (all 


PAROS: cccvvcecssvecesdexcsascvone 


LIABLLITIES 
Reserve for All Policies in Force, including Disability Reserve 
Reserve for Instalment Trust Benefits not yet due 
Reserve for Present Value of Disability Benefits, not yet due.. 
Reserve for Unpaid Claims in Course of orgs mage 
Paic 


Reserve Funds Apportioned and Set Aside for 
PONCIES:s 0 ccccesoccecs 
Balances..... 


Reserve for Taxes and All Other Liabilities...............eeee- 


GROWTH OF THE COMPANY 


$4,039,142.15 


$6,366,442.66 


$5,852,836.67 
122,309.62 
23,222.27 
17,639.11 
in Advance, and 


Annual and 


217/259.79 
veccsessees $6,366,442.66 
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Year Ending Income 


Paid-for Insur- 
ance 
In Force 


Reserve 





Dec. 31, $ 81,554.41 
Dec, 31, 
Dec. 31, 
Dec. 31, 
Dec. 31, 
Dec. 30, 
Dec. 31, 
Dec. 31, 
Dec. 31, 
Dec, 31, 











$ 144,097.74 $ 
256,481.26 
420,443.12 
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the affection of his associates in the 
Actuarial Society on account of his 
cheerful and friendly disposition, and 
their respect on account of the sound 
common sense of his views on the vari- 
ous questions which came up for dis- 
cussion in the society. He had the 
faculty of expressing his views in such 
a manner that even though they differed 
radically from yours there was no pos- 
sibility of ill-feeling on that account.” 





WILL MOVE TO ST. LOUIS 


Announcement of Standard Life, of 
Decatur, Iil.; Owns Control of 
Commonwealth Life 


St. Louis, Jan. 23.—An announcement 
has been made that the head offices 
of the Standard Life, of Decatur, IL, 
will be moved from Decatur to St. Louis 
and will be established here by Feb- 
ruary 15. The offices will be estab- 
lished in the Republic National Bank 
Building and the mezzanine floor and 
two -upper floors of the building will 
be occupied. The investment by a 
syndicate of St. Louis men of $600,000 
was the cause of the removal. 

The Standard Company owns a con- 
trolling interest in the Commonwealth 
Company of Omaha, Neb., and after 
locating in St. Louis, the policies of 
the Commonwealth will be taken over 
by the Standard. The company then 
will have $84,000,000 of insurance in 
force. 

Feeling that it had grown too large 
for Decatur, the Standard Company has 
recently been looking around for a city 
in which to locate, and when the choice 
narrowed down to Chicago and St. 
Louis, a local syndicate was formed to 
invest in the company. Originally the 
company had 225,000 shares of stock, 
par value $1. The St. Louis syndicate 
paid $600,000 for an ‘additional stock 
issue of 100,000. 

J. R. Paisley is president of the 
Standard Company and when he moves 
to St. Louis next month, he will bring 
with him 100 employes now living in 
Decatur. 

The company bears an excellent repu- 
tation and is licensed to do business 
in about thirty states. 





SHUFF ITINERARY 


This is the itinerary of John L. Shuff, 
president of the National Association 
of Life Underwriters, on his western 
and southern tour: Atlanta, February 
6; New Orleans, 7: Houston, 8; Dallas, 
9; Phoenix, 11; Los Angeles, 13; San 
Francisco, 14; Portland, 16; Seattle, 
17; Spokane, 18; Boise, Idaho, 20; Salt 
Lake City, 21; Denver, 22; Lincoln, 23; 
Des Moines, 24; Kansas City, 25; St. 
Louis, 27. 
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Massachusetts Mutual Life 


Insurance Company 


Springfield, Massachusetts 


Incorporated 1851 








Abstract from Seventieth Annual Report 
For the year ended December 31, 1921 


Admitted assets . . .  .  . $147,021,263 
Policy, reserve and other liabilities . 140,561,866 
Surplus, Massachusetts standard . 6,459,397 
Received for premiums , , . $24,780,361 
Total income . ; , oS 33,875,310 
icici paid and credited policyholders $4,834,478 
Total payments to policyholders . : 13,142,012 
New insurance delivered . . . $132,187,583 


Total insurance in force . 817,054,519 
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ELEVEN PAGES FOR GROUP 





Special Features in Travelers Insurance 
Company’s Current Issue of 
“Protection” 





The Travelers Insurance Company 
devotes eleven full pages ta, group in- 
surance in the current issue of its 
publication, “Travelers Protection.” 

William F. Chamberlin, manager of 
the department, starts off the literary 
forum with an explanation of the func- 
tion of group, in which he discusses 
industrial relations as well as insur- 
ance. Field service is handled by 
Charles W. Gamerdinger. A two page 
spread cut pictures trademarks of 
famous business concerns which are 
under Travelers group protection. “Do 
Women and Girls Appreciate Group In- 
surance?” is the title of an article by 
G. T. Boone. The answer is that they 
do. H. E. Critchfield handles the topic, 
“Group Accident and Sickness Insur- 
ance.” Other articles bear the head- 
ings, “Why Buy Group Insurance Now,” 
“Staying Qualities,” “Good Group Pros- 
pects For 1922,” “A Means of Intro- 
ducing Other Lines.” A page plate 
illustrates the radiating influence of 
group insurance. 





TARBELL WITH AETNA LIFE 

Thomas F. Tarbell, of the Connecticut 
Insurance Department, will be connect- 
ed with the Aetna Life and Affiliated 
Companies. to be associated with Vice- 
President C. H. Remington. 

Mr. Tarbell, who is well known in 


BUSINESS POLICIES 





Connecticut Mutual Life Gives Five 
Samples of Recent Sales 
Made by Agents 





The Connecticut Mutual offers these 
examples of recent business insurance 
policies sold by its agents: 

The president and manager of a 
company manufacturing automobile ac- 
cessories has been insured for $50,000 
to protect a banking house which holds 


a large block of such company’s stock. 

A general manager has been insured 
for $50,000 ta protect the interests of a 
coal and lumber concern, the operation 
of which was undertaken on _ the 
strength of his experience. 

The president of a manufacturing 
plant has been insured for $50,000 for 
the benefit of the corporation. 

The superintendent of a motion pic- 
ture machine company without whose 
valued services the company might be 
a total failure, has been insured for 
$50,000 for the company’s benefit. 

Two of the executives of a large shoe 
concern have been insured for $50,000 
each, to protect the corporation. 

The president of a rubber company 
has been insured for $100,000 to offset 
the probably loss to the company that 
his death might cause. 





LAWYERS IN NEW HOME 
The legal department of the Metro- 
;olitan Life, one of the largest cor- 
poration legal departments in the 
United States. is now occupying. the 





THAT COLLINS SERVICE PLEASES 


IS proved conclusively by the fact that increased 
sales to insurance companies has made it necessary to 





Erect a Modern Fire-proof Home Office Building in 
Oklahoma City. 


Increase our Sales Office in Chicago and occupy quarters at 
205 North Michigan Avenue. 


Issue $500,000 of 8% Accumulative Preferred Stock, 
which becomes a first lien on the entire assets of the com- 
pany. This preferred stock participates equally with com- 
mon stockholders on all dividends paid in excess of 8% 
and may be retired at the end of three years at 104. 


Establish a Special Service Department for insurance 


clients, to co-operate with them in their work throughout 
the country. 


Thirty-seven years without a dollar loss to any 
investor, or without anyone taking title to any loan 
sold them, commends this company to you. 





THE F. B. COLLINS INVESTMENT COMPANY 


(embers Farm Mortgage Bankers Association of America) 


the insurance world. is a graduate of Madison Square front on the fifth floor SALES OFFICE: HOME OFFICE: 
Williams College, class of 1910. He of the company’s big building at 1 Mad- 205 N. Michigan Ave. Oklahoma City 
was connected with the actuarial de- ison Avenue. These offices have been é 

partment of the Mutual Life from July. beautifully furnished with a blue color Chicago Okla. 

1910, to January, 1919. He has been 


actuary of the Connecticut Insurance 
Department since February 1, 1919. He 
is a Fellow of the Actuarial Societv 
ef America and the Casualty Actuarial 
Society. 


scheme and directly across the hall is 
the law library of the Metropolitan 
Life, while on another side is the read- 
ine | brary for the employes. Fourth 
Vice-President J. V. Barry has an office 
in the legal suite. 


“3621” 
The Largest Volume of Business in Its 37 Years 














Kansas City Life Insurance Company 


CONDENSED STATEMENT 
DECEMBER 31, 1921 





First Mortgage Real Estate Loans.......... $14,031,398.16 OGRE MEMNUO ode c cb cslcadedu ne aianamate wd $18,783,769.76 
LOANS t0. PONCVROIGCES 6 6650s cecc cee decease 4,067,410.87 Present Value of Unpaid Installment Claims. . 174,961.08 
UU. BS. and Seton! Bans. 6 .4c6% i ccc neseccee ces 1,629 ,986.35 Reported Death Cisima: occ ds cc cincseccececéc 118,707.11 
Cash in Bank and Certificates of deposit...... 930,550.64 Premiums and Interest Paid in Advance...... 98,799.26 
CMU INGEOUO: COMMOG Se oes Ge Saeed wcowancd dees’ 91,436.91 Bills and Accounts Payable................. 75,756.42 
Collateral Loans and Bank Stock............ 31,672.00 OU MUMS 108 ONC aid cch0 aicseruiedotow omg cect 115,000.00 
Accrued Interest on Jnvestment............. 454,914.09 Patt-y Cantal (.06 icc ccecaeces $ 200,000.00 
Premiums in course of collection and deferred 865,143.17 Surplus Assigned for Annual and 
Agente’ Debit BAlMnCes... cs ccckicteswwoenss 104,879.06 Deferred Policy Dividends..... 1,563 ,353.57 
Miscellaneous: Cael: ems. « os5cccceccccensss 1,710.00 Unassigned Surplus ............ 880,520.04 
— Total Admitted Surplus Assets to Protect 
CRONE? Saree daleselausia@eaelsiiene sl aeeeie's $22,209,201.25 POUOG NOMINEE fico cna sic dauakoce dudcdanaees 2,643,873.61 
Less Credits and Deductions. ....0..cccccesces 198,334.01 
Net Admitted Resources. «oi... cccecceccccses $22,010,867.24 ORR oC oaCk ECE awe Sek OED eke Ahdk es Re re $22,010,867.24 
GAINS 
STeaepe rei: Hor OCU so 6575 cals, «oid dic dese wrivie sae Hs SAR Meee Rae hae ws $ 220,377.07 
SNE CIMIIIOINE 5 taracconceitie-galusd ware ead Boa NCPR Swk Chee Se HERR 678,804.99 
"EOGM Ne CUTAN Ce ed cles 6c en kere ees Can mdeataueaeesaeween $ 899,182.06 
CHAT IP PRTC Sa heed eclela RAS HAR SUN eeac aoe SUHeR eroaasseeam $4,625,431.79 


INSURANCE IN FORCE 
$226,711,221.00 


All policies are registered and secured by a deposit of securities with the State of Missouri in 
the amount of $15,382,021.30. 


C. N. SEARS, Secretary J. B. REYNOLDS, President 
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therein all hope for America lies.” 


the provision for his own old age. 


Founded 1865 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 


Vice-President Coolidge says: “Look well then to the hearthstone; 


The man who is looking well to his heafthstone is very apt to take 
out an endowment policy. It will carry out his purposes for his home 
if he dies, and it will also keep the fire on his hearth in his own old age. 

And it is an unselfish policy, for it does not shift upon his children 








Fourth and Chestnut Streets, Philadelphia, Pa. 


















UT 
LiFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
and permanent disability. Policies of the company are made secure by 
reserves maintained on the highest standard, with additional contingent 
reserves providing protection against all emergencies. 
Advice on any matter relating to Life Insurance is Available at any 
time through the Agencies or Home Office of this Company. 


Information and 














Annual Report Of 
President McClench 


DELIVERED 





33,056 POLICIES 





Massachusetts Mutual Has $817,054,- 
519 Insurance in Force; Mortality 
48% of Expected 





The Massachusetts Mutual have no 
over-ambitious plans for this year, said 
President McClench, in his annual re- 
port to policyholders. It intends to pur- 
sue the same policy of conservative 
progress that has been followed in the 
past. It closed the year 1921 with ad- 
mitted assets of $147,021,9638, with sur- 
plus of $6,459,397. Its income last year 
was $33,875,310. During 1921 it deliv- 
ered 33,056 new policies, aggregating 
$132,187,583. The new business of 1921 
was distributed as follows: Whole life, 
$105,940,493; endowment, $11,187,371; 
term and other, $14,795,605; paid-up ad- 
ditions, $264.114. The total insurance 
in force is $817,054,519. 

Investments 

During 1921 there was invested in 
real estate mortgage loans the sum of 
$10,210,555, at an average annual yield 
ot 6.44%. The total amount of real 
estate mortgage loans held by the com- 
pany at the close of the year was $50,- 
412,804, at a yield of 5.73%. As security 
for these loans the company holds first 
mortgages covering the properties, and 
the valuations placed by the company’s 
representatives upon the properties are 
as follows: 





UN ns 6s scdaeeeere $72,065,545 
BGLGINGS 6c ccsses 86,659,428 
BMRA, éoscsaseses $158,724,973 


In addition, the company holds as ad- 
ditional security policies of fire insur- 
ance covering the buildings to the 
amount of $69,020,558. At the close of 
the year there was no interest on any 
mortgage loan due and unpaid, except 
in case of two loans in process of fore- 
closure. The total amount of unpaid 
interest at the close of the year upon 
these two loans was $5,512.50. During 
the year no property was acquired by 
foreclosure. 


The amount invested in bonds during 
the past year was $4,903,304, at an aver- 
age annual yield of 5.95%. At the close 
of the year the total amount of the 
company’s investment in stocks and 
bonds was $62,816,431, at a yield of 
4.77 per cent., and the invested assets 
amounted to $138,416,0538, at an average 
annual yield of 5.382%. 

Mortality and Expenses 

The mortality experience of the com- 
pany during the year was favorable, 
being 48% of the expected. All expenses 
for the year were 20.8% of the premium 
receipts and 16.6% of the total receipts 
from premiums, interest and rents. 


FORM SYRACUSE ASSOCIATION 








Representatives of Massachusetts Mu- 
tual Organize; John W. North Made 
President; C. F. Marks, Sec’y 





The representatives of the Massachu- 
setts Mutual in the Syracuse Agency 
recently met and formed the Syracuse 
Association of the Massachusetts Mu- 
tual. Regular meetings are to be held 
once a month on the afternoon of the 
first Monday. The following are the 
officers who will guide the destinies of 
the new association during the first 
year of its life: President, John W. 
North, of Syracuse; vice-president, H. 
J. Dobbs, Watertown; secretary, Chas. 
F. Marks, Syracuse; treasurer, Isadore 
I. Lipsy, Syracuse. 

The monthly meetings are to be con- 
ducted along educational lines, es- 
pecial attention being paid to giving to 
representatives who have had but lim- 
ited experience such instruction as will 
enable them to work efficiently and 
with a greater degree of confidence. A 
feature of the gatherings will be an open 
forum in which it is hoped that all the 
agents in attendance will participate. 


WOODS CONVENTION 

The annual convention of the Edward 
A. Woods Company agency of Pitts- 
burgh was held on January 13 and 14. 
Among the speakers were A. C. Robin- 
son, president of the Peoples Savings 
& Trust Company; Grace L. Stoakes, 
executive secretary of the home service 
section, American Red Cross, and A. D. 
Sallee, credit manager of the Farmers 
Deposit National Bank. 


Good Lapse Talk By 
New York Life Man 


CONSERVES MANY POLICIES 





New Insurance More Difficult to Get 
Than Old; Protection Needed 
More Than Ever 


The New York Life tells agents to 
disabuse the minds of the public that 
a company makes money by lapses, in 
that way avoiding possible death 
claims. As a matter of fact the New 
York Life, just to name one company, 
pays more money each year to living 
policyholders than it pays in death 
claims. But whether a_ policyholder 
lives or dies a loss is involved in every 
policy that is allowed to go by the 
board. A lapsed policy is waste, and 
the great loser is the Owner who lets 
it lapse. It is a contract unfulfilled, 
and life insurance companies do not 
make money by that kind of business. 
So highest service, first to the customer 
and then to the Company, is to see 
that the policyholder is put in full pos- 
session of all the facts and saved if 
possible from injuring himself and 
others financially. 

A prominent writer 
few 


who has very 
lapses tells how he acted when 
he learned that a policyholder carrying 
three different policies with him was 
contemplating taking paid-up insurance. 
He immediately wrote his client, who 
was away on a business trip, not to 
act rashly, and that upon his return 
they would talk over the case fully 
and he’d put the facts before him. The 
policyholder replied that under no con- 
sideration would he change his views, 
as he had made other arrangements 
for his insurance, and that when the 
premiums on, the other two policies be- 
came due he would pursue the same 
course. The New York Life agent re- 
plied that as a matter of courtesy he 
ought to be granted an interview, as- 
suring the policyholder that if it could 


not be proved that it was to his ad- 
vantage to keep the policies in force, he 
could then adopt the other ccurse. 

When his client returned the agent 
called upon him and used the following 
argument: ‘Your policies in our Com- 
pany are five, six: and seven years old. 
If you drop them and start new insur- 
ance today you will pay the higher rate 
and be just that much older when they 
mature, which is a bad feature, for, if 
anything, you want to curtail your lia- 
bilities when you are old, rather than 
increase them. Further, supposing you 
drop our policies for the new ones, and, 
being on the road, meet with a serious 
accident which may compel you to re- 
main in bed for a year or more (this 
conversation was before the day of 
disability and double indemnity  ben- 
efits), and suppose that during this 
time your surplus funds become ex- 
hausted and your second year’s pre- 
mium on the first new policy stares 
you in the face. How will you meet 
it?” This set him to thinking. ‘Now 
on the other hand, if you keep these 
policies, you could, in an, event of this 
kind, pay the premiums through the 
loans provided for in the policies, thus 
giving your family the protection you 
intended, instead of leaving them with- 
out any insurance in case of your 
death.” 

He finally agreed to go to the agent’s 
office next day and give a definite 
answer. The result was the reinstate- 
ment of the policy by paying the pre- 
mium in full. He also kept the other 
two policies. So well pleased was he 
with the explanation given by an ex- 
pert, making plain things he did not 
understand, that he gave our agent an 
application for a policy on his son‘s life. 

“Do not think that because you have 
no immediate money interest in a policy 
you should let it lapse because the 
owner of it lacks information. It af- 
fords you an added opportunity of ser- 
vice. And service is what gets busi- 
ness. Many of our Jeading writers, like 
W. Edgar Reeve, Ben Anchell, Leo 
Stein, Morris Weil, and others, are 
noted for the attention they pay to 
present policyholders, and they get a 
Jarre perceniage of their new insurance 
from and through them. The _ worst 
thing you can ¢o is to let a policy lapse 
if it can possibly be avoided. Use 
everv legitimate means to keep every 
policy in force.” says the Company. 





Incorporated 1851 
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MASSACHUSETTS MUTUAL | 
| LIFE INSURANCE COMPANY 


A company which throughout the seventy years of its history 
has ever enjoyed—because of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the insuring 
public, and the loyalty of its representatives. 


’ JOSEPH C. BEHAN, Superintendent of Agencies 


Springfield, Massachusetts 




















Seventy-seven Years of Faithful Service 





Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge that will 
be met by every Fearless Agent who Grasps the Fact that 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirkers 


New England Mutual Life Insurance Co. 
87 Milk Street, Boston 
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Anderson’s Insurance 
Talk in 34 Words 


THATTELLS COMPLETE STORY 


Springfield Penn Mutual Life Man 
Has Paid for $365,000 in 
Eighteen Months 





Luther Anderson joined the Kinney 
Agency, of the Penn Mutual, of Spring- 
field, Massachusetts, in July of 1920, 
and during the eighteen months of 
his connection with the agency he has 
written some $65,000 of paid-for in- 
surance for the Penn Mutual, thus aver- 
ag’ng well over $200,000 a year. 

In selling insurance. Mr. Anderson 
stresses the thrift idea as well as the 
protection value. He tries to get the 
prospect to understand that he will not 
“have to die to win” under the terms 
cf the Penn coniract. 

The favorite life insvrance talk of 
Mr. Anderson is summed up in thirty- 
fcur words as follows: 

“The Penn Mutual thrift plan will 
do the following things for you: 

“1. Creates systematic, workable sav- 
ings plan. 

“2. Immediately increases your estate. 

“3. Yiel€s good return on your sav 
ings. 

“4. Creates reserve for emergencies. 

“5. Protects loved ones. 

“6. Protects you, yourself, from the 
hazard of being dependent later in life.” 

Mr. Anderson, who was formerly a 
newspaper man, believes strongly in 
what might be called the “headline” 
idea. He tries to give the whole story 
briefly in the first sentence or two, 
after the manner of the newspaper 
headlines He then gives the main 
facts briefly, much as the gist of a 
news story is given in the first para- 
graph. Carefully avoiding argument or 
the appearance of argument, he elabo 
rates on the story, stopping frequently 
in order to give the prospect an on- 
portunity to ask questions. He then 
sums up the case for insurance and 
starts to write the application. 





| gor INVESTMENTS 


Brusse! & Beebe, Lawyers, 
165 Broadway 








We desire to commend the stand you 
have taken relative to 8% investments 
as illustrated in your Gaffney story ot 
last week. 

The substance of the article strikes 
a very important note. We do not be- 
eve that the public should be led to 
believe that money can be loaned safely 
at 8%. There are 8% investments, to 
be sure, but in each case lacks that 
safety and security which the ordinary 
investor should have. In times of busi- 
ness depression when money is very 
tight and borrowers are anxious 8% 
investments are put out against which 
no voice can be raised. But it takes 
an experienced investor to analyze those 
investments and be sure he has a safe 
one, 

Immediately upon the resumption of 
normal times 8% investments quickly 
run to market quotations of 110 to 115 
and then only yield on the investment 
a little over 6%. Banks, trust com 
panies and trustees are usually well 
content to invest the funds of widows, 
orphans and dependents in securities 
that yield from 44%% to 6%, and if one 
can be sure of. having an absolutely 


secure investment yielding between 5% | 


and 6% he should be satisfied. 

We have been investing trust funds 
for over twenty years, and we and 
those dependent upcn us have always 
been satisfied with such a vield. In our 
Opinion, it is not right to encourage 
people who are dependent upon their 
income to seek those tremendous re- 
turns that are being offered from time 
to time by investment brokers. 


ONLY 21 VOTES AGAINST 





But 22,583 Provident L. & T. Policy- 
holders Vote for Mutuatliza- 
tion Plan 





The policyholders of the Provident 
Life & Trust voted almost unanimously 
for mutualization. Only twenty-one out 
of 22,583 voted in the negative. Presi- 
cent Wing has mailed this letter to 
the field, force: 

“Twenty-two thousand five hundred 
and eighty-three votes of policyholders 
for the mutualization plan and only 
twenty-one votes against! That is the 
result of today’s meeting and we know 
you share with us the intense satisfac- 
tion at the success that has been at- 
tained. 

“Prompt steps will now be taken to 
incorporate the new Trust Company and 
then to proceed with the details re- 
quired to consummate the plan. These 
details will take time as indicated in 
the circular letters to the stockholders 
and policyholders but we shall proceed 
as rapidly as possible. 

“I congratulate you that you are as- 
sociated with a company that has so 
great a future ahead.” 





STILL THE LEADER 
The E. A. Woods Agency, of Pitts- 
burgh, paid for $31,454,837 last year, 
so it is still the country’s leader. 


NEW CONNECTICUT MANAGER 

George L. Hunt, Superintendent of 
Agencies of The Guardian Life Insur- 
ance Company of America, announces 
the appointment, effective February 1st, 
cf Burnley R. Elam as manager for the 
state of Connecticut. With the ap- 
pointment of Mr. Elam, The Guardian 
resumes active operations in this ter- 
ritory. The new Guardian manager 
has had considerable experience in th's 
field as a personal producer and is well 
aualified to build a successful general 
agency. His headquarters will be at 
904 Hartford-Aetna National Bank 
Building, Hartford. 











CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 


ALBERT E, AWDE, Supt. of Agencies 














Agency Supervisor 
Wanted 

A Position With a Future 

A well known Connec- 

ticut Life Company 

requires the services of 

a young man to act 
as Traveling Agency Supervisor. 
Eastern territory, long actively and 
successfully operated. Thirty high 
grade agents now securing over 
$3,000,000 of new business per 
annum in that field. 
He will visit agents, work with 
them; secure new agents, train 
them; and maintain a_ general 
supervision over the field. Salary 
and traveling expenses. Commis- 
sions on personal business. 
For others, this position has been 
a stepping stone to promotion. 
Only such as appear able, ulti- 
mately to qualify for a Manager- 
ship will be considered. A young 
man under 35, of good education 
and personality, who has a clean 
record and ability to work with 
agents as a “closer,” will be pre- 
ferred. 
Give full history in first letter, 
and if possible send _ picture. 
Address in confidence: Agency 
Supervisor, care P. O. Box 1377, 
Hartford, Conn. 

















Premium $83.90 Plan: 10 Payment Life 


Total Gross Premiums.... 
Total Dividends ........ 


Excess of Dividends over Premi- 
GD Ae ovnweatendates 





Home Office 
Building 


CINCINNATI, OHIO 


HOW MUCH WILL IT COST? 


3 

“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance 
Agents who can show the low net premium deposits of Union Central insurance need not 
evade this question. Estimates of future cost are best based on past performance. Union 
Central history is full of enviable records demonstrating that our policyholders have 
benefited over a long period of years on account of Union Central Low Net Cost. 

A policy which covers the entire period of the Company’s existence recently became 
a claim. The exhibit below shows how liberal dividends made possible a most remark- 
able return to this insured. 


Policy No. 11 Amount: $2,000 Age: 22 
Period covered: Entire Company history 


p< fs, SPT rr rere $2,000.00 
Additions purchased with $341.83 


1867—1921 Cree ee ee 437.00 
Dividends taken in Cash........ 556.86 
Total Cash received by Policy- 
.seee+ $839.00 holder and Beneficiary. .... .. - $2,993.86 
Khaweee 1,065.30 Premium Deposits (less $166.61 
—_—_—— Dividends applied) ........... 672.39 
icaccee Se Excess Receipts Over Deposits. . .$2,321.47 


A booklet further describing this interesting policy will be sent on request. 
For further information address 


The Union Central Life Insurance Company 
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to develop and hold theif business. 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
W. D. WYMAN, President 
This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 
Has always rendered the highest grade of service to its policyholders. 
Has always extended reasonable assistance and encouragement to its representatives 


WINFIELD S. WELD, Supt. of Agencies 








The Columbian National Life Insurance Company 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 
Issues the best forms of policies of 
Life, Accident and Health Insurance 


Our Complete Protection Combination 
is the ideal form of insurance coverage 











Some Notes on Business Insurance 





By JOHN H. THOMPSON, General Agent Connecticut Mutual 








In common with other lines of busi- 
ness the tax law of 1918 has borne very 
heavily upon business insurance as the 
premiums thereon could not be deduct- 
ed as an item of expense, nor could 
the proceeds when paid as a claim be 
exempted from the income account (ex- 
cept that the premiums paid could be 
deducted therefrom). This was onerous 
enough for business insurance, but the 
Excess Profits tax was “piling Ossa 
on Pelion” and in many instances made 
the corporation liable to a 40% tax 
under the higher brackets of the law 
at a time when the corporation could 
least afford to pay this tax, owing to 
the death of the guiding spirit in the 
corporation's affairs, on whose life the 
insurance is usually taken. In order 
to avoid this catastrophe it has been 
customary among well informed agents 
to advise their clients to have the pro- 
ceeds of business insurance paid to the 
corporation in instalments instead of 
in one sum, thus avoiding the full 
weight of the Excess Profits tax. 

1921 Law an Improvement 

The 1921 law, so far as it beara on 
business insurance, is a vast improve- 
ment on the 1918 law and all of us 
who sell such insurance may approach 
our prospects with increased courage 
and confidence; for not only is the 
Excess Profits tax law eliminated en- 
tirely but it would seem that life 
insurance, payable on the death of the 
Insured, whether to an individual, to a 
corporation or to a partnership is ex- 
pressly exempted and taken out of the 
category of “income.” Section 233 (a) 
of the 1921 law defines the gross in- 
come of corporations and refers to sec- 
tion 213 (income of individuals) as de- 
termining the same. This section says 
ee gross income—(b) does not in- 
clude the following items, which shall 
be exempt from taxation under this 
title: (1) The proceeds of life insur- 
ance policies paid upon the death of 
the insured.” 

This revision of the law should give 
a great impetus to business insurance, 
for it restores life insurance to its 
rightful place, viz., indemnification for 
loss, and puts into the treasury of the 
corporation suffering under the shock 
of the death of the guiding spirit there- 
of a lump sum without deduction for 
any taxes. Inasmuch ag practically all 
companies pay immediately upon re- 
ceipt of proofs of death, the agent now 
has an argument which will appeal to 
any thoughtful, far-seeing executive. It 
is uncertainty which is largely respon- 
sible for the continued depression in 
business, and Uncle Sam’s tax bill haa 


been no mean factor therein. While 
the 1921 Federal Tax Bill is far from 
satisfactory and has by no means clari- 
fied the financial atmosphere, so far as 
business insurance is concerned it has 
given us a permanent basis. The Ex- 
cess Profits tax has been abolished; 
10% has been established as the cor- 
poration tax on net income (1214%% for 
1922 and thereafter) and the proceeds 
of life insurance have been definitely 
excluded from income. 

Thinks Congress Should Have 

Gone Step Farther 

It is to be regretted that Congress 
did not go a step further, and permit 
premiums paid on business insurance to 
be deducted in computing net income. 














Home Office, DALLAS, TEXAS 











Southwestern Life Insurance Co. 
| 
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C. A. CRAIG, President W. R. WILLS, Vice-Pres. C.R. CLEMENTS, Sec. & Treas. 


The National Life and Accident Insurance Company 


NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE Policy 
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next birthday. 


and are up-to-date in every respect. 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secretary 








DR. 
INDEPENDENCE SQUARE 





HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 


ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


E. BRYAN KYLE, Medical Director 





P, J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGHER, Treasurer 


PHILADELPHIA, PA. 











Fire insurance premiums may be de- 
ducted as an ordinary and necessary 
expense of doing business, but life in- 
surance premiums, specifically, are men- 
tiened as not deductible. This works 
a hardship to the corporation which is 
dependent upon the brains and ability 
of one man. Indeed, the banks often 
insist on insurance upon the life of the 








Life 
Accident 
Health 
Group 


M. E. Singleton, 
President 








‘We Are Going Forward’”’ 


rhere is room in our organization for well equipped leaders. 


MISSOURI STATE LIFE 


Insurance Company 
Address Dept. E 


This is our slogan for the 
months ahead in 1922. | 





The Expansion Program, of 
this, “the fastest growing big 
Life Insurance Company in 
America,” is rapidly devel- 
oping. 


There are many interesting 
factors which have made pos- 
sible our achievement. Send 
for “Company Booklet,” it 
tells the story. 


Home Office 
Saint Louis, Mo. 














head of the corporation, and there is 
no equitable reason for not deducting 
the premiums as an expense item. At 
least Congress might allow an exemp- 
tion of the difference between the net 
premium and the cash value to be 
charged as an expense. 

Despite the above drawback, business 
insurance has been much better treat- 
ed in the new law than has insurance 
to protect the estate—Inheritance tax 
insurance; for there has been little 
modification in the new law, and the 
exemption of but $40,000 to individual 
beneficiaries still stands. 


Optimistic for 1922 


1922 should be bright for business 
insurance: (1) Because it is now defi- 
nitely a part of the law that the pro- 
ceeds of business insurance payable on 
the death of the insured are exempt 
from income tax. In determining tax- 
ability we are dependent on (a) the 
Federal Income tax law; (b) upon the 
decisions of the Revenue Commission- 
er; (c) upon so-called office decisions. 
(b) and (c) are changing from time 
to time, but when the law determines 
what the permanent basis of business 
insurance is, we may present the sub- 
ject with confidence and authority. 

(2) Because the subject is much 
simpler than it has been during the 
past three years. One does not have 
to befog the issue with making the 
proceeds payable in instalments. or re- 
fer to excess profits and the like, and 
the agent may bend his energies to sell- 
ing the insurance. 

(3) Because despite the discrimina- 
tions which have militated against 
business insurance during the past few 
years, the amounts thereof have _ in- 
creased by leaps and bounds. I ques- 
tion whether, excepting outside insur- 
ance to cover inheritance taxes, any 
of the so-called “specialties” has 
reached the magnitude of the amount 
of business insurance written during 
the past few years. Many of the com- 
panies have remodelled their business 
insurance policies in the past few 
years, and most of them are now at- 
taching the disability income to their 
policies to pension the executive in case 
of disability. Banks are increasingly 


insisting unon insurance placed on the 
active heads. in other words, the tide 
is setting in for business insurance and 
it behooves us to go with the tide. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















Speaking on the subject 


Why Not Life of estate and _ inheri- 
Insurance? tance taxes, Senator 
Smoot of Utah was 


quoted in the daily press as follows: 

“The imposition of a fixed percentage 
of taxation on inheritances means that 
when the head of an estate dies those 
who succeed to its management must 
immediately arrange such measures of 
liquidation as may be necessary to take 
out that proportion of capital which is 
required to meet the tax. This is not 
only a serious imposition on a going 
business, but it is the more serious be- 
cause’ it comes at a time when the 
management is passing to new and less 
accustomed hands. Thus the difficulty 
iy accentuated.” 

* Ld * 


A smile is the first step 
Smile toward success. It indicates 
And Win prosperity, breeds confidence, 
attracts attention, encourages 
conversation, radiates warmth, wins 
friends, woos hearts, relieves anxiety, 
restores faith, routs ruin, destroys 
coubt, dispels gloom, and is the corner- 
stone of a temple of happiness, says 
A. A. Mowbray. 
You must banish sorrow, worry, sin. 
You must believe, smile, work, win. 


INTEREST PAYMENTS 





Connecticut Mutual’s Method Under 
an Interest Income Settlement Ex- 
plained; Instalment Settlements 





The Connecticut Mutual’s, method of 
paying interest under an interest in- 
come settlement is as follows: As 
provided in the agreement, the first 
payment of both guaranteed and excess 
interest is made one month, three 
months, six months, or one year, from 
maturity of the policy, according to 
the method of payment selected. 

If the interest is payable fraction- 
ally, the fractional interest payment is 
at an actual rate slightly less than, but 
at an effective rate the equivalent of, 
the annual rate. The purpose is to put. 
the payee who receives fractional in- 
terest payments during the vear on the 
same basis as the payee who receives 
a single annual interest payment at the 
end of the year. For example, the 
present first monthlv interest payment 
on $10,000 is $386.75. Twelve such 
monthly payments improved at interest 
for the balance of the year would equal 
one annual payment on the 444% basis. 

For convenience in showing on a 
44%4% annual basis the fractional pay- 
ment of interest for each $1,000 of 
vrincipal $3.675 represents the monthly 
interest. $11.065 the quarterly interest 
and $22.252 the semi-annual interest. On 
a 38% annual basis. the corresnonding 
figures are $2.45, $7.377, and $14.835 

Under an instalment settlement, the 
amount remaining with the Comnany 
after payment of each enaranteed in- 
stalment. is improved with interest at 
an effective rate equivalent to the an- 
nual 44%4% rate (present basis). Inter- 
est earnings. on the halances resnec- 
tively needed to maintain subsequent 
guaranteed instalments, are payable, 
commencing with the second instal- 
ment, whether such instalments are 
vaid annually or fractionallv. The in- 
terest earnings naturallv decrease in 
amount as the amount of principal re- 
™“ainine with the Comnanv decreases. 
In the Sales Book sheets recently pub- 
lished, the effect of survlus interest 
earnings under an instalment settle- 
ment is illustrated for the case of a 
monthly instalment settlement, 10, 15 
or 20 year basis. 


Here is an actual in- 

Insurance Needs surance program pre- 

Covered by pared for a prospect 
Definite Program by Dr. G. B. Van 

Arsdall and John M. 

Morton of Baltimore. The prospect's 
needs were so accurately diagnosed 
that he became a willing party to a 
rearrangement of his existing policies, 
and the necessary new insurance. This 
is one of six cases written by Dr. Van 
Arsdall and Mr. Morton in five after- 
noons for a volume of $75,000. All of 
this business was closed on the basis 
of a program of insurance to cover 
concrete needs, says “Agency Items.” 
Prospective Applicant: Young Mechan- 

ical Engineer, Age 31. 
Family: Wife 29, Boy 5. Can Save 

$1,400 a year. 
Insurance Needs: 

(1) Clean Up Policy, $1,000 in Cash. 

(2) Income for Wife, $100 monthly. 
.(3) Son’s Education, $4,000 in Cash 

(to be held in Trust). 

Present Insurance: 

$5.000 O. L. Policy ..Premium $108.00 


5,000 10-Year Term. Ms 62.00 
15,000 “ " sy 175.00 
$25,000 $345.00 


New Insurance Suggested (and Placed): 
$50 Monthly Life Income for 


Wife, Premium ......... $282.50 
‘Total Premiumsé......... $627.50 


Suggested Settlement of Policies: 
(1) $5,000 O. L. Poliey—$1.000 
Cash Clean Up; $4,000 for 
Son’s Education. 

Monthly 
to Wife 

(2) $5,000 Term Policy, Instal- 
ments for 15 Years .... $33.89 

(3) $15,000 Term Poliev, Left 
on Deposit at 3% Int.... 37.50 
(4) New Life Income Policy. 50.00 


Guaranteed Income for 15 
MOSES” eek. c vse leew ewe eee 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
: RICHMOND, VIRGINIA 
OLDEST-LARGEST—-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


DR cnccceciboococetecccccosevatesseccscesceces 
BED © eabdccnegeccccdeqeevesecccncacqaaonese 
Capital and Surplus....... 

Insurance in Force.......... 


Payments to Policyholders.. 
Total Payments to Policyholders since 




















Plus Excess Interest (on 
Basis Of 1:5)... ccccces 26.25 


Monthly to Wife. .$147.64 

For 15 years after Insured’s death, 

Policies 3 and 4 would provide a month- 

ly income of $87.50 to Wife (plus Ex- 

cess Interest) and at her death the 

$15,000 from Policy No. 3 would go to 
the Son. 





APP-A-DAY CLUB 

The organization-of an “Application 
per day” club to be known as the “App- 
a-day” was suggested in a brief talk by 
Joseph T. Bookstaver to the members 
of his agency at the January Instruc- 
tion meeting held in the rooms of the 
Press Club, Spruce and William streets, 
New York City. He asked the mem- 
bers to set their stakes to write the 
same volume of business before June 
30th, 1922, that was written during 
1921 when the Bookstaver agency led 
all Travelers’ agencies in the volume 
of business written. 

EF. Klein gave a short sales talk, em- 
phasizing the necessity of each salesman 
cultivating his own personality as a 
sales medium rather than following too 
literally the suggestions of the pamph- 
lets printed by the Company. \ 

LOESCH AGENCY CONTEST 

The metropolitan department of the 
Manhattan Life is holding a contest 
which began last week and will con- 
tinue until April 8. George Loesch, 
manager of the metropolitan depart- 
ment, is to celebrate the 25th anni- 
versary of his. entry into the life ‘in- 
surance business when the agency con- 
test closes. . 







eee ew ereeeeeees 


Organization. és 
JOHN G. WALKER, President. 





SOOO meee eee meee e enter eeeeeeees 





























HOME LIFE 


INSURANCE CO. 
NEW YORK 


ee 


WM. A. MARSHALL, 
President 





The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders 
during the year was over 
$4,196,000. 





Kor ayency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 

















period. 
tionary period. 
ability. 


anniversary. 


the insuring public. 





Improved Disability Provision 


Claim may be made us soon as disability occurs—no p.obationary 
Payments begin immediately on approval of claim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance paid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















GREATEST 
ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELLJ 
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UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
86 Fulton Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 
Manager; Edwin N. Eager, Associate 
Editor. The cddress of the officers is 
the office of this newspaper. Telephone 
number: Beckman 2076. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. 


Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 








A SERIOUS SITUATION 
The controversy between the insur- 
ance departments of Indiana, Missouri 
and Illinois, based in part on the action 
of the Indiana Department in demand- 
ing for the protection of policyholders 
small 


deposits from certain types of 


insurance carriers which make no de- 


posits, is “werry, werry interesting,” 


as Sam what 


about the people on the side lines—the 


Weller would say, but 


companies, agents and brokers of the 
states involved? Throwing companies 
out of a state by the retaliation route 
is a mighty serious proceeding. Busi- 
ness men in the states affected should 
speak right out in meeting as emphati- 
cally as they can. Expert testimony 
can be furnished from Mississippi. And, 
certainly, which 
made the 


companies obey the 


law, which have deposits, 
which do business according to Hoyle, 
have some rights, and so have their 


representatives. 





NEWSPAPER FREE ACCIDENT IN- 

SURANCE AS DEVELOPED 

IN ENGLAND 

In view of the rapid spread of free 
insurance features by daily newspapers 
in America, with competition so keen 
that in some cities several papers are 
using the feature simultaneously to de- 
velop circulation, a description of the 
manner in which the free insurance has 
spread in England is of interest. It is 
made to the “Editor and Publisher,” a 
newspaper man’s organ, by O. H. Mit- 
chell, of the Hickey-Mitchell Company, 
St. Louis, who claims to be the origina- 
tor of free 

America. 


accident insurance in 

For more than twenty vears the Lon- 
don weekly periodicals of the type of 
“Answers,” published by Lord North- 
cliffe; “‘Tit-Bits,” published by the late 
Sir George Newnes, and “Pearson’s 
Weekly,” published by the late Sir Ar- 
thur Pearson, carried this form of in- 
surance in their periodicals, offering 
£1,000 to any regular reader, who, 
under the terms of the policy, met with 
a fatal accident. 

On January 1, 1914, the “London 
Daily Mail” first published its insurance 
plan, offering the specific sum of 
£1,000 in case of death and the various 
other indemnities for injuries sustained 


under the prescribed provisions of the 
policy. Shortly after, other great Lon- 
don newspapers, such as the London 
“Times,” adopted similar plans with 
greatly improved benefits to their 
readers. 

American publishers will be interest- 
ed in the Northcliffe plan of using travel 
accident insurance with daily news- 
never been any 
charge made for this service by any 
English daily. 


vice to readers. 


papers. There has 
It has been a free ser- 

Recently, the London 
“Daily Express” has greatly increased 
the death benefit 
and the London 


under their policy, 
“Daily Times” now 
offers coverage about as follows. daily: 

£2,000, if the reader is killed by a 
private motor car in which he or she 
is riding or driving for pleasure or for 
business; 

£1,000 if such accident should not 
prove fatal, but should cause the physi- 
cal separation of one limb above the 
wrist or ankle or, the total or 
nent loss of one eye; 


perma- 


£4 per week pension if such accident 
should render the reader permanently 
and totally unable to do any work; 

£6 per week for a period not exceed- 
ing twelve consecutive weeks if such 
accident should render the reader tem- 
porarily and totally unable to follow his 
or her usual vocation. 

In December, 1921, the “Daily Mail’ 
announced that the total number of 
claims paid by it then stood at 1,275 
and of these twenty were for £1,009 
each; also that the total benefits paid 
to its readers since the insurance plan 
was adopted exceeded £78,000. The 
net daily sale of the London “Daily 
Mail” exceeds 1,350,000 
reason is 


copies. The 
perfectly clear, that great 
paper has enlisted in its service to the 
reading public the best of those fea- 
tures which are most popular. The 
great demand for the policy in London 
is directly traceable to the fact that 
the scale of benefits have been arranged 
as to cover those accidents which are 
most likely to occur. 








Metropolitan Life’s 
Figures for 1921 








The Metropolitan 
umphed 


Life’s agents tri- 
over all obstacles last year, 
piling up an amazing total. The com- 
pany placed and paid for $1,564,789,607, 

1921 
peing $625,700,000. This brings the total 
in force to over seven billions, of which 
$3,892,000,000 is ordinary, and $3,113,- 
000,000 industrial. 

Assets are $1,115,583,024, an increase 
for the year of $134,669,937. Surplus is 
$47,241,179, an increase in 1921 of $13,- 
793,326. Total number of policies in 
force is over 25,500,000, on 18,000,000 
people. 

The income of the company in round 
figures is $302,000,000; increase over 
1920 income of $38,500,000. There was a 
substantial reduction in expense ratio 
to premium income. Policyholders in 
1921 were paid $91,348,000. In Decem- 
ber, 1921, the board declared dividends 
payable the first four months of 1922. 
This week the board declared dividends 
for balance of 1922 and first four months 
of 1923, the total dividends in both 
declarations being $17,687,000. The wel- 
fare department distributed 25,000,000 
pieces of literature, making 239,000,000 


the gain in force for the year 


Ryder Answers Auto 
Attack in the “Times” 


JUSTIFIES COLLISION RULES 


Deductible Clauses Required to Offset 
Abuses of Insurance By Many 
Assureds, He Declares 


Ambrose Ryder, manager of the auto- 
mobile department of the National Bu- 
reau of Casualty and Surety Underwrit- 
ers, takes definite exception, in a letter 
to “The New York Times,” to statements 
contained in an editorial appearing in 
that newspaper that insurance compan- 
ies charge excessive rates and attempt 
to dodge their just responsibilities by 
urging assureds to accept $50 and $100 
deductible clauses. “The insurance com- 
panies are doing everything within their 
power,” writes Mr. Ryder, “to encour- 
age the sale of proper insurance. Most 
of the insurance companies know that 
full coverage collision is not as good a 
buy for the car owner as the $50 de- 
ductible or the $100 deductible.” 

Mr. Ryder continues his defense of 
collision underwriting rules by explain- 
ing the true functions of insurance pro- 
tection and describing the abuses to 
which insurance protection is subjected 
by assureds who stretch it to cover not 
only the unexpected and unforeseen 
losses but also those which must occur 
during the ordinary lifetime of an auto- 
mobile and which therefore are not true 
subjects for insurance from the ideal 
point of view. 

“The average car owner expects to 
have his car scratched or the fender 
bent some time or other during its years 
of operation,” states Mr. Ryder. “He 
does not need insurance to take care 
of this hazard, nor can he expect an 
insurance company to quote him a 
cheap rate to cover all of the small 
collisions that can occur to a car during 
the year. If a car owner carries his 
own insurance for those small losses, 
he can do it a great deal cheaper than 
the insurance company can, because the 
average owner will not bother to repair 
each and every small dent or scratch. 
But if the insurance company is insur- 
ing the car under the full coverage con- 
tract (which covers every collision, both 
small and large), the owner will natu- 
rally expect the insurance company to 
fix up every little collision. What is 
more, some owners expect the insur- 
ance company to paint the entire auto- 
mobile if the place repaired happens to 
look a little different from the rest of 
the car. No wonder, then, that the full 
coverage collision rates are so high, 
and that the insurance companies have 
lost money even at those high rates. 

“The $50 deductible form of collision 
coverage can be sold at a much cheaper 
rate than the full coverage policy be- 
cause the insurance company does not 
have to pay for losses under $50. The 
car owner gets the benefit of a very 
much cheaper rate and yet he retains 
practically the full insurance value of 
the policy in so far as all large losses 
are concerned (he is covered for every- 
thing above the first $50 of each loss). 
After all, it is the large loss that the 
car owner is thinking about when he 
takes out his insurance. He expects 
to pay items of $50 or $100 during the 
year for tires, gasoline and upkeep, and 
the average man includes in his upkeep 
such items as minor dents and minor 
breakages or collisions. He takes out 
insurance only because he wants to be 
protected for the large losses.” 





pieces issued since 1909. Its nurses 
made 2,136,000 visits. 

President Fiske said: ‘Measured in 
terms of lives the improvement in in- 
dustrial mortality in 1921 over 1911 
means the saving of 55,000 lives. The 
improvement of the company’s’ mor- 
tality in 1920 over 1911 in excess of the 
improvement in the registraticn area 


for the same years means the saving 
of 23,910 lives.” 








The Human Side 











G. ARTHUR HOWELL 


G. Arthur Howell, of Haas & Howell, 
Atlanta agents, is generally regarded 
as one of the most able and intelligent 
of the younger insurance men. He has 
always taken a deep interest in the 
efficiency and office management side 
of the business, with the result that 
the Haas & Howell office is regarded 
generally as a model. Haas & Howell 
represent the Maryland Casualty and a 
number of other companies. Mr. Howell 
is active.in the various casualty or- 
ganizations. 

* * ” 

Albert H. Hoeckicy, who was formerly 
assistant managing editor of the New 
York “American.” and was at one time 
with the New York “Times,” and who 
has been associate editor of several 
trades papers, has joined the staff of The 
Eastern Underwriter. A Philadelphia 
man, Mr. Hoeckley’s father was’ secre- 
tary and treasurer of the County Fire 
Insurance Company with which office 
he spent several years. His brother- 
in-law, John W. Miller, Jr., started as 
a boy with Henry W. Brown, Phila- 
delphia insurance agent, and became 
a partner. Mr. Hocckley was educated 
at the University of Pennsylvania. 

* aE a 


James L. Howard, secretary; William 
BroSmith, general counsel, and L. Ed- 
mund Zacher, treasurer, have been 
made vice-presidents of the Travelers. 
Benedict D. Flynn, assistant secretary, 
succeeds Colonel Howard as secretary. 
Percy V. Baldwin and D. A. Read be- 
come assistant secretaries. Elmer E. 
Johnson, Jr., and Tracy W. Smith are 
made superintendents of agencies and 
Arthur D. Spring and R. L. Smith 
agency assistants. 

* * ak 

James V. Barry, fourth vice-president 
of the Metropolitan, will make a talk 
before the Accident & Health Under- 
writers’ Conference in Kansas City on 
March 7, 8 and 9. j 

Robert A. Sasseen, well known New 
York City broker, paid for $3,200,000 
in 1921. 





MUTUAL’S FIGURES ; 

The Mutual Life paid for $343,750,863 

in 1921. Assets are $677,505,499; sur- 

plus, $28,051,587. In 1922 a new divi- 

dend schedule will be used which will 
increase dividend payments. 





At a meeting this week the New York 
Board of Fire Underwriters’ Finance 


Committee voted $100,000 to investigate 
arson and fraud in New York City. 
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Dart Denies That. 
Public Buys Stock 


CONSOLIDATED BROKERS 





THE 





Thirty Brokers Now Affiliated With 
Organization; Forms Marine De- 
partment, Eggert in Charge 





Sdward W. Dart, vice-president and 
secretary of the Consolidated Fire, 
Life & Accident Brokers, of 110 Wil- 
liam street, emphatically denied this 
week to a representative of The East- 
ern Underwriter that the Consolidated 
is selling any stock to the public. At 
the recent annual election of the Con- 
solidated Fire, Life & Accident Brokers 
Francis R. Temple was elected president 
and treasurer, and Edward W. Dart, 
vice-president and secretary. Mr. Dart 
sa.d that all of the stock is owned 
by three persons, two of whom are 
Mr. Temple and himself. 

The office is under the management 
of Mr. Dart, who has been in the in- 
surance business for a number of years, 
a considerable portion of the time with 
Johnson & Higgins. where he was man- 
ager of the engineering department, 
prior to his undertaking his present 
duties. 

A marine department has been or- 
ganized by the Consolidated, under the 
direction of John Eggert, who has had 
considerable experience in this line 
with Parson & Eggert and Marsh & 
McLennan in this city, and Dale & 
Company in Montreal and London. 

The Consolidated is unique in its 
operation, being intended as a service 
organization for individual brokers of 
all classes of insurance, who may thus 
have all of the facilities of a large, 
well-trained office without losing their 
own identity, in any manner, with their 
clients. There are now some thirty 
brokers affiliated with the Consolidated, 
most of them making their offices with 
the corporation on the seventh floor 
of 110 William street. 





WANTS RATE INVESTIGATION 





Assemblyman Lyons Says’ Insurance 
Companies Are Making Millions 
in New Jersey 





A sweeping investigation of insurance 
rates charged by all companies in New 
Jersey and a request for a $15,000 ap- 
propriation with which to make the 
probe, is asked in a resolution intro- 
duced in the New Jersey Legislature 
by Assemblyman Lyons of Middlesex 
County. The investigation, if author- 
ized, will be conducted by the banking 
and insurance committees of each house 
acting together as a commission. In 
a preamble to the resolution Assembly- 
man Lyons estimates the profits of 
companies as millions of dollars. 


Clark, on Job 65 Years, 
Begins Work at 8:30 


AETNA PRESIDENT ACTIVE 





Forecasted Amount of Chicago Fire 
Losses Within Few Thousands 
of Dollars 





William B. Clark, president of the 
Aetna, has been in the insurance busi- 
ness sixty-five years, and upon the oc- 
casion of this anniversary (last week) 
Hartford daily papers wrote reminiscent 
interviews with him. He is at his desk 
cvery morning at 8.30 o’clock. 

“In the old days,” he said, “every- 
hody was on the job at 8 o’clock, and 
if we got through at 9 o'clock in the 
evening it was an event. Why, I re- 
member that a church I attended gave a 
9 o’clock service for insurance clerks. 
The fixing of 5 o’clock as the closing 
hour was an epoch-making occasion.” 

Mr. Clark then branched off into a 
d'scussion of conflagrations. “After the 
Chicago fire,” he was quoted as saying, 
“we did not hear from our Western 
adjuster, a good man. Finally, I was 
told to pack my grip and go out there. 
Not hearing froin me for ‘wo weeks they 
wired asking if I were dead. Finally, I 
was able to get throush a report that 
our losses would aggregate $4,000,000. 
When everything was paid the sum 
reached $3.782,000, not so far off.” 

At San Francisco Mr. Clark was able 
to tell the exteut of the Aetna’s losses 
within twenty-four hours after the con- 
flagration. 


U. S. CROP INSURANCE 
Acvocated by Theodore Price in Address 
Before Washington Farm Con- 
ference This Week 

In a talk before the Farm Conference 
in Washington this week Theodore 
Pricc, publisher of “Commerce and Fi- 
nance,” made an argument in favor of 
government crop insurance. He made 
the statement that there is much that 
is unsatisfactory and incomplete in the 
present stock company manner of cov- 
ering farmers against crop insurance. 
It is his idea that every farmer in the 
country can be intelligently underwrit- 
ten by the government. He gave some 
misleading statements about the ex- 
penses of running the War Risk Bu- 
reau. He said that the War Risk 
Bureau had made millions but did not 
qualify or explain details. 





LOOK FOR GOOD YEAR 

A greatly improved loss ratio on 
registered mail and parcel post pack- 
ages is certain for 1922, according to 
department manager Mcellrath, of the 
Home. This improvement has come 
through the additional precautionary 
measures taken by the government for 
protection of the mails. 
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UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 


























The Spirit of Cleveland is 
the Spirit of Progress 


The City of Cleveland was founded in 1796 in what was 
then known as The Western Reserve, considered a part of 
Connecticut, and populated by hardy pioneers of old New 
England stock. Sixty years ago Cleveland was the forty-third 
city in the United States. At that time every city now leading 
it ranked in the first eight. Cleveland has doubled its popu- 
lation every twenty years until now it is the fifth city. A 
steady and consistent expansion of industrial and business 
activity has taken place through all the years to the present 
time, with none of the elements of mushroom growth to 
mar that confidence which has characterized this progressive 
city from the start. 





A progressive institution, embodying in every way the 
spirit of Cleveland Progress whilst holding fast to those sub- 
stantial ideals of the early pioneers which have done so much 
in building this great city along truly great lines, is 


The Cleveland National 


Fire Insurance Company 


CLEVELAND, OHIO 
E. Kimball, President Wm. C. Doolittle, 
Asst. Sec’y-Treas. 
Archibald Kemp, Sec’y-Treas. and Managing Underwriter 
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Asurance ©. 


OF NEW HAVEN. CONNECTICUT. 


RIOT and CIViL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE —THEFT—COLLISION—PROPERTY DAMAGE 


—————— 











LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corporation 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 0063-0064-0065 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., ef Eng. 

Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 

Detroit F. & M. Ins. Co. of Mich. London & Scottish Assu. Corp. 
(Casualty) Indemnity Ins. Co. of N. A. 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6371-6372 





Firemen’s Ins. Co. of New Jersey 
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Philadelphia Body 
Nearing 40th Year 


ASSOCIATION’S 1921 REPORT 





Rated 11,350 Risks; 572,934 Reports 
Went Through Stamping Depart- 
ment; Sprinkler Summary 

The annual report of the Philadel- 
phia’ Fire Underwriters’ Association 
recently issued shows that the asso- 
ciation reports premiums of from $10,- 
000,000 to $12,006,000 for 1921 and the 
executive committee says that in ‘view 
of this large amount of business the 
rules are well observed. The asso- 
ciation is now represented on _ the 
Trades Council of the Manufacturers’ 
Club, the Fire Prevention Committee 
of the Philadelphia Chamber of Com- 
merce, and the Fire Prevention and 
Engineering Committee of the En- 
gineers’ Club. 

The Philadelphia Fire Underwriters’ 
Association was formed thirty-nine 
years ago. During the year a number 
of companies were elected to member- 
ship and aine have withdrawn from 
the city or reinsured, leaving the pres- 
ent membership 197. The following 
companies have retired or reinsured: 
American Merchant Marine, New York 
City; Bankers Fire, Lincoln, Neb.; 
Capital Fire, Sacramento; Central Na- 
tional Fire, Des Moines; Eastern Fire, 
Atlantic City, N. J.; Guardian, Salt 
Lake City; North Branch, Sunbury, Pa.; 
Underwriters’ Fire, Concord, N. H. 

The following companies have been 
elected to membership. Atwood Fire, 
New York City; Employers Fire, Bos- 
ton; Eureka, Philadelphia; Interstate 
Fire, Detroit; Merchants & Farmers 
Mutual Fire, Worcester, Mass.; North 
American National, Des Moines; United 
States Lloyds, New York City. 

The rating department rated 11,350 


risks. A total of 572,934 reports went 
through the stamping department. 
Sprinklered Risks 


Discussing the sprinklered risk de- 
partment the report says: 

“During the year ending October 31, 
1921, a total of 5,495 visits were made 
by this department for inspection of 
new work, re-inspection of rated risks, 
special reports on automatic sprinkler, 
sypho chemical and fire hose equip- 
ments, curtain boards, private fire bri: 
gades, steam jets, etc., as follows: 

“New equipments, risks visited, 
twenty-one; re-inspections, 5,408; num- 
ber of separately rated buildings visit- 
ed for purpose of re-inspection, 12,001; 
special visits, fifty-nine; special reports 
written, seven. 

“During the year 21 additional risks 
have been equipped, either fully or par- 
tially, with sprinklers, there being now 
961 fully and _ partially sprinklered 
risks in the city. The total includes 
676 fully and partially equipped risks 
insured all or in part in membership 
companies, which are regularly inspect- 
ed; forty-two risks insured through 
the Factory Insurance Association; 165 
risks in mutual companies; thirty- 
five risks with partial equipments, not 
regularly inspected, and _ forty-three 
risks in which the systems are par- 
tially dismantled or out of service. 

“There has been an increase of one 
in the number of ‘open’ sprinkler sys- 
tems, the total being 60; ten addi- 
tional Sypho Chemical Automatic 
Sprinkler Syste:rzs have been insta'led 
since the last annual report was pub. 
lished, the total now being twelve such 
systems in the city; there are twenty- 
two Central Station Water Flow Alarm 
Systems and eighteen full Automatic 
Sprinkler Supervisory Systems in con- 
nection with sprinkler equipments. 

“One hundred and eighty-six sprink- 
ler reports were published; 169 plans 
for new work on sprinkler and fire hose 
systems were examined and passed 
upon, 











Incorporated 1849 


Metropolitan Fire Agent 


C. G. Smith 
1 Liberty Street 


Service Department 


I Liberty Street 





SPRINGFIELD 


Fire & Marine Insurance Company 
SPRINGFIELD, MASS. 


New York Offices 


Geo. A. Hill, Jr., Special Agent 


Cash Capital $2,500,000.00 


General Marine Managers 


Talbot, Bird & Co., Inc. 
63-65 Beaver Street 


Metropolitan Auto Agent 
Leslie D. Forman 
75 Maiden Lane 


























“The following is a summary of im- 
provements secured: 


Additional sprinklers provided..,......... 2,308 
Alartig OTOVIEER ..ccsccescicccccdscvercvresoe 19 
AlaviMs TEDBITER: 6 ocscccrcisscccsessvesecevee 109 
Fire Department connections ‘provided.... 3 
Hose provided, number of feet, new...... 21,275 
New. 4anks PPOVided oi. scsccscscuccsesesese 10 
Pressure tanks—air low—restored........- 92 
Pressure tanks—water low—restored...... 87 
Steam jets provided.......0..sccccsccccceess 20 
Tanks found frozen—restored..........+.++ 20 
Tanks found with low water (12 inches or 

Fe) BNE. TONNES .o2 circecereascstasseee 319 
Tanks found empty—restored.............+6 31 
Valves found closed—had reopened........ 133 


Valves sealed 

“As usual, in addition to the tabula- 
tion above, a large number of unclassi- 
fied improvements were made at our 
request. 

“During the year 63 fires were re- 
ported to have occurred in sprinklered 
risks, resulting, so far as we are able 
to ascertain, in claims amounting to 
$3,842.32 for loss on buildings and $163,- 
798.70 on contents, in addition te $92,- 








Actual market value for all securities 





D. H. Dunham, President 
Nea) Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H. Hassinger, Ass’t Sec’y. 
John A, Snyder, Secretary 


THE 
MECHANICS 
INSURANCE CO. 

of Philadelphia 
Organized 1854 
Statement January 1, 1921 


ASSETS AND LIABILITIES 


Capical ..........$ 600,000 


Reserve  Reinsur- 
ance Fund....., 1,465,929 


Reserve all other 


liabilities ..... - 159,857 
Net Surplus ...... 564,541 
BUNS. vc bed Sanentce $2,789,828 


Policyhoiders Surplus, $1,164,547 








D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
Az ‘EE: Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1854 


Statement January 1, 1921 
ASSETS AND LIABILITIES 
Capital ..........$1,250,000 


Reserve’  Reinsur- 
ance Fund ..... 5,191,079 


Reserve all other 

liabilities ...... 1,205,847 
Net Surplus ...... 2,086,742 
| rr ee 


Policyholders Surplus, $3,336,742 











H. M. Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 
John Kay, Treasurer 
A. H. Hassinger, Ass’t. Sec’y. 


THE 
Girard F. & M. 
INSURANCE CO. 
of Philadelphia 
Organized 1853 
Statement February 16, 1921 


ASSETS AND LIABILITIES 


Capital ...........$1,000,000 
*Reserve Reinsur- 


ance Fund ..... 2,295,788 
*Reserve all other 

liabilities ..... 260,940 
Net Surplus ...... 449,841 


Total ...........'.$4,006,570 
Policyholders Surplus, $1,449,841 
*As of December 31, 192. 











Loyal to friends and loyal agents 

















327.94 on buildings and contents under 
blanket form, or a total of $259,968.96. 

“In 59 of the fires the total of as- 
certainable insurance involved on build 
ings and contents amounted to $18,- 
784,512, the percentage of loss as given 
above being 1.39% of the total amount. 

“In 19 fires, involving $3,372,000 of 
insurance, there were no claims made. 
Of the remainder we have no particu- 
lars, the losses being either unsettled 
at the date of this report or the insur- 
ance so placed that complete records 
were unattainable. 

“Average loss in total of 63 fires, 
$4,126.49. 


DCGGtIRE TACtOTIEE eicscascecadissciveveccnvdeces 3 
CEADICRY TACUUER. 6 cdiicccsescccvinadecssvyuctene 16 
MN E: AOD OU sea Saincae sibs aa se BOSE Reba amEe a oes 2 
PEPCBTIMNCUOUS, sicicraccee Or ederacscwedas Cleauende 12 
Oil cloth and linoleum works...........cccece 1 
Pharmaceutical laboratories .......ccesesesece 2 
MEMORY AE Sd eixs ce bh 60 bE Roe te eR ReTER eens c0d0NeF 2 
ME. ic dditerccpsruchanracbervaccuseuue 18 
TOF “WIRMGIACHIOTE  ccccsivcrccvsacvaseenccedasee 2 
MRC. Ziccee Grey ecedccup eeuecvasntle orbeawee 3 
WV OOUWORMOEE os ciihcduciecceucbovusceone<sevbune 2 

63 


COIN INSURANCE BIDS 





Treasury Department Opens Them; 
Maximum Liability on Any One 
Shipment Fixed at $6,000,000 





Washington, Jan. 21.—Bids for insur- 
ing currency, coin, bullion and securi- 
ties shipped throughout the country by 
the Government were opened today in 
the office of the Chief Clerk, Treasury 
Department. 

Owing to the size of the shipments 
made under these insurance contracts 
and the fear that any publicity given 
the matter might result, as it has be- 
fore, in attempted robberies, no infor- 
mation would be given out by Treasury 
officials as to the bids, bidders or total 
average volume of shipments. 

Any change from the present contract 
which may resu}t from to-day’s opening 
will become effective about March 15. 
It is understood that the maximum 
liability on any one shipment is fixed 
at $6,000,000. 





ELECT W. P. MILLER PRESIDENT 


At the annual meeting of the Har- 
risburg Association of Insurance Agents 
William P. Miller was elected presl- 
dent; S. Brady Caveny, vice-president, 
Fred V. Rockey, secretary; Anson P. 
Dare, treasurer; William S. Essick, G 
L. Culmerry, and Gilbert Matison, mem- 
bers of the executive committee for 
1922. 





ROBERTS SUCCEEDS SULLIVAN 

The Hartford Insurance Company ! 
its publication, the “Hartford Agent, 
says some nice things about Frank J. 
Sullivan, who has retired as special 
agent in Western New York to become 
a partner in the Brophy Insurance 


Agency, of Niagara Falls, and who was 
succeeded by W O. Roberts, an old 
Hartford man who was formerly special , 
agent for the automobile and transpor- 
tation department. 
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Reciprocals Now Have 
Their Own Newspaper 


JUDGE W. H. CRUM, EDITOR 


Pays Respects to Clearing House, to 
Edson S. Lott and to The Eastern 
Underwriter 





The non-agency mutuals, reciprocals 
and exchanges now have their own 
organ, “The National Insurance Jour- 
nal,” which is edited in Washington, 
Ill., and which aims to handle the stock 
companies as vigorously as the regular 
insurance papers handle the reciprocals, 
non-agency mutuals and inter-exchang- 
es. The new paper is edited by Judge 
W. H. Crum, formerly of the Illinois 
Insurance Department, while the busi- 
ness manager is Phillips Goddard. 
Judge Crum is also general manager 
of the National Association of Auto- 
mcbile Inter-Insurers. 

The new paper discusses all legal 
changes affecting inter-insurance, re- 
ports all meetings of insurance organi- 
zations and is carrying a feature serial 
on inter-insurance explaining this type 
of indemnity and written by former 
Superintendent of Insurance Rufus 
Potts. 


In a recent issue it printed a column 
and a half about the Casualty Infor- 
mation Clearing House in which one 
paragraph, read as follows: 

“The Journal does not like to attack 
any insurance interest. It may attack 
some poorly managed companies, under 
any plan, but it will not condemn the 
whole form of insurance on account of 
a few dishonest men, who have used 
it in an attempt to defraud the public.” 
Replies to The Eastern Underwriter 

Automobile insurance is featured in 
some issues. 

“The National Insurance Journal” 
has considerable to say about The 
Eastern Underwriter. In one of its 
recent issues, discussing the feature 
story telling what certificate holders 
of the Wichita Great Western Under- 
writers’ Exchange thought of this type 
of insurance—opinions quoted were un- 
favorable — the “National Insurance 
Journal” says: 

“Inter-insurers should feel honored 
and encouraged to think that one of 
the country’s leading insurance publi- 
cations considers them such worthy 
rivals of the stock companies that they 
give first place to this attack on inter- 
insurance.” 

In discussing anocher article in The 
Eastern Underwriter in which this 
paper told how some Western recipro- 
cals are running to cover, the “Na- 
tional Insurance Journal” says: 

“The reciprocals of which The East- 
ern Underwriter speaks sprang up to 
Meet the public’s demands for insur- 
ance at reasonable rates and they have 
continued to offer full protection at 
reduced costs. If the amount of the 
extra assessments was compared with 
the difference between the reciprocal 
and stock company rates, it would be 
found that the reciprocals have saved 
their members a large sum in excess 
of the extra assessments. 

“The very fact that the reciprocals 
can levy an assessment shows the 
strength of their plan of organization. 
Up to the present time these recipro- 
tals have been charging very low rates, 
but now, like all other insurers, they 
find that insurance conditions are bad 
and losses in many’cases exceed pre- 
Miums. All that they are doing now 
is to make their members pay the 
Present increased cost of insurance 
Protection. The stock companies do 
hot have such a flexible organization 
and if their losses mount very much 
higher than they planned on when 
they fixed their rates, they retire as 
Stacefully as possible. Recent reports 
thow that they do fail even though 
the failures are generally passed over 
lightly by some insurance papers.” 











ORGANIZED 
1853 


CASH CAPITAL 
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PROTECTION AND THE HOME 


To have Home of New York policies pro- 
vide the utmost in fire insurance protection, 
has been the earnest endeavor of the officers 
and directors of this Company. Year after 
year, they have given their best thought 
and action to keeping Home Insurance pro- 
tection up to the rigid standard that should 
be expected of America’s Largest and 
Strongest lire Insurance Company. 


ven in 1921I—a most trying year in the 
fire insurance industry—the Strength, Rep- 
utation and Service of The Home again 
carried the company on to new progress in 
the world of underwriting. 





THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


NEW YORK OFFICE: 56 CEDAR STREET 





! 
Aircraft, Automobile (Complete Cover in Combination 
Policy), Earthquake, Explosion, Fire and Lightning, Flood, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits and 
Commissions, Rain, Registered Mail, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists 
Baggage, Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 

















Should Count Explosion 
Hazard in Fire Rate 


COMPANIES 





STUCK ANYWAY 





Apparently Doesn’t Make Much Differ- 
ence Whether Fire Preceded 
Explosion or Not 


By E. H. HORNBOSTEL 
Canadian Manager of the National 
Liberty 


It is high time for companies to 
realize that in writing grain elevators, 
flour or cereal mills, or, in fact, any 
risk where there are so-called “explo- 
sive dusts” (which would include alu- 
minum dust in aluminum and bronze 
powder factories, starch dust in starch 
1actories and candy factories, etc.), 
they practically assume liability for 
damage by explosion, even though the 
policy states that they are not liable 
lor explosion damage and for damage 
by fire only if explosion precedes the 
fire. 

As a matter of fact, the fire com- 
panies have to pay the entire loss in 
the end as the point as to whether 
explosion preceded the fire or not is 
put on their shoulders to prove or dis- 
prove, 

As a matter of fact I contend in view 
of the light that has been thrown on 
what is popularly called “frictional elec- 
tricity’—scientifically called ‘static 
electricity” by scientists—these dust 
explosions are really caused by “fire” 
preceding the explosion, that is, a spark 
of “frictional electricity fire,’ so that 
if | were an insurer I would not take 
out any explosion insurance on these 
classes, feeling confident that. my fire 
policy covered me completely. 

These views may create opposition 
on the part of some underwriters, but 
if they will consult some expert in 
static electricity and its relation to the 
ignition of dusts (which ignition in turn 
causes gases to form which explode 
or causes gases already formed to ex- 
plode), they will realize that in most 
dust explosions, i. e., “electrical fire,” 
(if I may coin this word as a layman), 
fire has preceded the explosion. What- 
ever you wish to call the “static elec- 
tricity” spark that ignites the dust or 
the dust-gas, companies do insure 
against this form of electric fire, so 
that fire companies are clearly liable, 
in my opinion. 

The Quebec statutory policy clearly 
assumes this explosion hazard and, 
therefore, in Quebec rates on our dust- 
hazard classes should have an adequate 
explosion charge in their make-up. This 
latter is for the attention of Canadian 
underwriters, and | brought the matter 
to their attention at the last meeting 
of the Canadian Fire Underwriters’ As- 
sociation at Ottawa in December, 1921. 

Static electricity, which is omni- 
present in the air, is made to contribute 
the missing “spark” or “flash” by the 
motion of any kind of machinery, by 
bolts or friction, or, in fact, any kind 
of motion. It is what causes a spark 
when your hand comes in contact with 
metal on a cold dry day. It is the first 
form of electricity known by mankind. 
The word “electricit” is derived from 
the Greek (electron), which was their 
word for amber, used for combs and 
jewelry by the ancients as by us. The 
fact that hair threw off sparks when 
combed by an amber comb by ancient 
Greek belles is the parent of the word 
electricity. Gasoline passing through a 
chamois skin, gasoline just naturally 
flowing, or being used, with a brush to 
spread over a surface, sets up the static 
electricity current which causes gago- 
line explosions. What happens is that 
the static electricity spark ignites the 
vapors, which then explode. In other 
words, the fire precedes the explosion. 

Ideas about spontaneous combustion, 
i. e., combustions originating without 
outside agencies, are being largely re- 
vised in view of what has been learned 
by scientists about the influence of 
static electricity on dusts and gases. 
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British Re-Insurance 
Conditions Reviewed 


NEW OFFICES SINCE THE WAR 
Caution Suggested for Them By Treaty 
Re-insurances Manager; But Not 
Over-Caution 

In. a talk on re-insurance develop- 
ments delivered before the Insurance 
Institute of Bristol, C. E. Golding, man- 
ager and secretary of Treaty Re-insur- 
ances, Ltd., said: 

“I will refer briefly to recent devel- 
opments of re-insurance business. Dur- 
ing the remarkable boom in the promo- 
tion of new re-insurance companies 
which commenced about the middle of 
1919 and continued until the early part 
of 1920, some twelve new companies 
were floated for the transaction of re- 
insurance business, and their main ob- 
ject was to secure a share of the busi- 
ness of first-class British offices, which 
in former days had been mainly placed 
abroad. Of British re-insurance offices 
incorporated before the war, at least 
two were solidly and securely estab- 
lished; others were re-constructed and 
put on a sound footing to take advan- 
tage of the enlarged opportunities then 
offering. As a result there came into 
existence a band of some twenty offices 
forming what might be termed a ‘mar- 
ket’ for re-insurance business, with its 
headquarters in London. The majority 
of these offices have still their way to 
make, and what degree of ultimate suc- 
cess may attend their efforts is a mat- 
ter for the future to disclose. However 
this may turn out, the fact of a British 
re-insurance market being set up, where 
none existed before, is surely a portent 
of no little weight in the affairs of Brit- 
ish insurance generally. ‘ 

“What, then, is to be the effect on our 
profession of this new development? 
Is it to add fresh lustre to the annals 
of insurance history in this country? 
Wisely directed, I think there can be 
little doubt that it will. Without w'sh- 
ing to be too dogmatic, I feel that the 
setting-up of a recognized centre for 
re-insurance business in London must 
tend to enhance the great prestige 
which British insurance already holds 
in the eyes of the world and to _ in- 
crease its power and scope. Yet much 
water must flow under the bridges ere 
this ideal be achieved. At present we 
have done Wf more than make a start. 
Much remains to be done to make the 
movement the success which it de- 
serves to be. 

First Principles of Business 

“So far as regards the new companies 

themselves, they have first to estab 
lish themselves on a sound and _ sub- 
stantial basis, and for this purpose a 
cautious and far-seeing underwriting 
policy is before all things necessary. 
There is a Latin proverb which may be 
rendered into English as ‘Do not try to 
run before you can walk.’ This pro- 
verb might with advantage be inscribed 
on the walls of the inner sanctums of 
new reinsurance offices. The mere ac- 
cumulation of premium income is at 
this juncture a matter of considerable 
ease, but of little worth unless the 
character of the business has been 
carefully weighed. Before all things, 
then, we must aim at financial strength. 
Gain first the respect of the insurance 
world and their confidence will follow 
as a matter of course. 
* “Caution, however, though an excel- 
lent handmaid, is not necessarily a 
good master in any business enterprise, 
and by its own unaided efforts certainly 
did not build up that great and power- 
ful share of the world’s insurance busi- 
ness which is in the hands of British 
offices today. Enterprise is the great 
driving force, and the due blending of 
these two—caution and enterprise—is 
perhaps one of the most difficult of the 
many arts of management. 

Internat.onal Scope of the Business 

“T have said that one of the main rea- 
sons why re-insurance was developed 


in this country was to provide facilities 
for the surplus lines which home com- 
panies have to place. I submit, how- 
ever, that the movement cannot merely 
stop at that. It will not suffice simply 
to take in each other’s washing. There 
is, of course, everything to be said for 
the idea that whatever profits there are 
to be derived from surplus British busi- 
ness should be kept, as far as may be, 
within the confines of the Empire, and 
should certainly not go to provide the 
sinews of war for possible enemies, yet 
this point of view should not be allowed 
to obscure our vision. We must look to 
a wider horizon if we are to attain the 
full measure of our potential develop- 
ment, and if this new branch of insur- 
ance activity is to reach the high level 
of the older branch of direct insurance. 


Our point of view must be, not paro- 
chial, nor even national, but interna- 
tional in its sweep. We must look to 


other lands and other peoples to pro- 
vide us with opportunities for business. 
We must lay aside ‘our prejudices and 
insularity, study the conditions and re 
quirements of foreign countries, and 
thus spread our business in such .a 
manner as to avoid undue risk of catas- 
trophic loss. In the present disturbed 
and unsettled state of the world at large 
there are naturally many difficulties to 
overcome, and there must be to a cer- 
tain extent a casting of our bread upon 
the waters, but the goal that lies be- 
fore us is so to shape our course as 
to make our British re-insurance mar- 
ket so strong and so effective that 
companies in whatever part of the 
world will turn naturally to London for 
a lead when p.acing their re-insurance 
contracts. And as the demand increases 
so we must see to it that the supply is 
provided. 

“In this matter great assistance can 
be rendered by the direct British offices. 
By a generous and enlightened support 
of the new idea the powerful com- 
panies can do much to smooth the early 
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FIFTY-FIRST 
PROGRESSIVE ANNUAL STATEMENT 
danuary 1,192! 
CASH CAPITAL $ 1.750,000.00 
ASSETS $ 10,277,.226.70 
LIABILITIES, Except Capital $ 5,903,643.86 
NET SURPLUS $ 2,623.582.84 
SURPLUS TO POLICY HOLDERS $ 4,373,582.84 











path of their humbler brethren. A re- 
Jaxation of harsh or restrictive condi- 
tions, combined with sympathetic treat- 
ment in the ailocation of risks, terms 
of commission, and so on, will ease to 
a very great extent the obstacles to 
success. Above all we desire a frank 
recognition that re-insurance is a neces- 
sity; that without it insurance busi- 
ness in its present form could not pos- 
sibly continue. So we have the two 
branches, insurance and re-insurance, 
working in unity and concord, neither 
rivalling, but each supporting and as- 
sisting the other, and presenting to the 
world at large a vision of solidarity and 
strength which shall confer honor and 
dignity on the profession to which we 
are all proud to belong.” 


RENEWALS WITHOUT ORDER 

“The Eastern Underwriter should 
enlarge upon the evil of brokers re- 
newing policies without an order from 
a’ firm,” said the manager of one of 
the brokerage service departments. 
“You should keep hammering at it as 
such a practice entails heavy cost not 
only on the companies but also on the 


brokcrs themselves. In the matter of 
household goods it does not matter 


so much as they do not fluctuate to 
any great extcnt, but with merchan- 
dise it is different. Take bleacheries 
stuff for instance, the values fluctuate 
greatly.” 





R. N. M. M. Pearce, insurance bro-_ 
ker, will soon return from Eng'and. 





| ANTHONY MATRE, Pres. 





Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, 
Louisiana, 
Minnesota, Missouri, Montana, Nevada, New Hamp- 
shire, New Jersey, New York, North Carolina, Ohio, 
Pennsylvania, 


A good company for good agents. 


MARQUETTE 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 

Assets Over Two Mill‘on Dollars 

Under Same Management THE GREAT WESTERN FIRE 

INSURANCE 


NAPOLEON PICARD, Secy-Treas. 
LICENSED IN 
Massachusetts, 


Maryland, Michigan, 


South Carolina, Tennessee, Texas 


West Virginia, Wisconsin. 


NATJONAL 


CHICAGO 


CO.—A Reinsurance Co.—Capital $400,000 














Wood-Fourth Insurance Agency 
GENERAL AGENTS 


ARROTT BUILDING, PITTSBURGH, PA. 


C. M. LOWRIE, Pres. 
JOS. WINGERSON, Sec’y. 


H. A. LOGUE 

Chairman 
EDW. A. LOGUE, Vice-Pres. “ 
H. C. NIEHAUS, Treas. 











WM. B. CLARK, President 


102 Years of Service 
Losses Paid over $195,000,000 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Established 1886—HARRY C. FRY, Jr., President 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











PHILADELPHIA 





ADEQUATE 
FACILITIES 


ALL LINES 








| CLARENCE A. KROUSE & CO. | 
LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 





SATISFACTION 
SERVICE 


ALL LINES 











PENNSYLVANIA 


NEW JERSEY 
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Insurance a Business 
And Profession, Too, 
Says Glens Falls Writer 


HAS NEW BOOK ON 





INSURANCE 





Duties, Responsibilities and Commu- 
nity Opportunities of Agents 
Cleverly and Forcibly Stated 





Is fire insurance a business or a pro- 


fession? It is both, says the Glens 
Falls. That company has just pub- 


lished a little book of fifty-six pages 
to prove it. The book is the forerunner 
of more to come, as it is marked “Vol. 
1,” but the initial volume is so readable 
and simply constructed that one awaits 


the others with considerabie expec- 
tancy. 
The author, Henry Willard Trevis, 


has had his proofs scanned by the edi- 
torial eyes of Harry Brearley, formerly 
human interest man of the National 
Board. One statement made in the 
volume is that there are 150,000 agents 
in this country, and the Glens Falls 
author introduces the reader to these 
locals, to their responsibilities and the 
social aspects of their work; to the 
good they do the community and the 
significance of their calling, and later 
he takes the reader on a liitle trip to 
the Home Office in the company of the 
daily report. He shows the dignified 
and intelligent reception of the daily 
report, including a description of the 
specialized treatment it gets. 

The difference in types of agents is 
explained. The Glens Falls author says 
a profession is a calling that offers a 
field for systematic study, one whose 
practice is itself a form of education. 
He picks out the educated, conscien- 
tious, community-loving agent and com- 
pares him to the other kind, the one 
who cares merely for the money end 
of the game, or is an ordinary, routine 
plugger. To the agent who understands 
how insurance protects community wel- 
fare, and who is constantly striving to 
educate himself and better his sur- 
roundings, the title can be given, “Pro- 
fessional.” 

Agents who read this book are not 
wasting their time and the Glens Falls 
will send one on request. 

ALEANY FIELD CLUB MEETS 

The regular monthly meeting of the 
Albany Field Club was held at the Albany 
Club on Friday evening, January 20th. 
Charles H. Willoughby, of the Insur- 
ance Federation of the State of New 
York, was the speaker of the evening 
and he outlincd to the members in a 
very interesting way the work of that 
organization. At the close of the meet- 
ing, he was given a r'‘sing vote of 
thanks for the talk and was made an 


honorary member of the Club by a 
tnanimous vote. 

It is hoped that Secretary Jenness 
of the Underwriters’ Association will 


address the Ciub at the February meet- 
ing. 


FIRST ADDITION IN DECADE 

Nelson & Ward Co., of Jersey City, 
has been appointed as agent for the 
Cleveland National Fire. Fred Lau is 
‘he general agent in this territory. The 
appointment took effect January 1st. 

This is the first addition to the Nelson 
& Ward companies in ten years, the 
last one being the Century, of Scot- 
land. The agency began business in 
1870 with the Royal, of Liverpool. Ten 
years later, in 1880, six companies were 
represented. 
in the agency. 





TO MEET FEBRUARY 22 

The Hudson County Underwriters 
Association, of New Jersey, will hold 
its annual meeting and election of 
officers Wednesday, February 22nd, ac- 
cording to the secretary’s announce- 
Ment. At this time committees ap- 
Pointed to take up the matter of ad- 
vocating a separate state department 
of.insurance will make their reports. 





At present eighteen are 














ORWICH UNIO 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 


Local Department, 100 William St. 
J. F. Van Riper, Branch Secretary 


ORWICH UNIO 


INDEMNITY COMPANY 


75 Maiden Lane, New York 
W. G. Falconer, President J. G. Mays, Secretary 


DEPENDABLE insurance helps the com- 
munity as well as the policy-holder. It pre- 
serves capital, protects the policy-holder’s 
business and his family and creates good 
will for the Agent. 


THE NORWICH UNION COMPANIES by 
selling dependable insurance are materially 
helping their Agents to build their business 
on a permanent basis. 


In Union There Is Strength—In Norwich Union 
There Is Strength Plus Security And Service 


Fire Use and Occupancy 
Tornado Rents 
Automobile Explosion 


Riot and Civil Commotion Sprinkler Leakage 
Tourist Baggage 


Golfers outfit and all forms of 
Casualty Insurance 




















Williams and Purdin 
Assistant Managers 


PROMOTIONS MADE BY L. & L. & G. 


Had Long 
and Are 
Executives 





Both Have 


Business 


Training in 
Capable 





General Manager Hugh Lewis, of the 
Liverpool & London & Globe, announces 
the promotion of Robert H. Williams, 
at present deputy manager, 
to the position of an assistant manager 
of the Eastern 
appointment of 


assistant 
Department; also the 


Charles L Purdin as 




















WILLIAMS 


ROBERT H. 


an assistant manager of the same de- 
partment, Mr 
position as Metropolitan manager. 

Mr. Williams’ advancement with the 
Liverpool & London & Globe has: been 
rapid and most pleasing to his many 
friends in the South, West and East, 
where he has represented the Liverpool 
& London & Globe in various capacities. 
His experience in the insurance busi- 
ness began at Nashville, Tenn., and for 
many years he was manager of the large 
local agency of Gale & Frizzell, Nash- 
ville representatives of the Liverpool & 
London & Globe. In 1912 Mr. Williams 
became state agent for Tennessee, 
which position he held until transferred 
to the Western New York field in April, 
1917. In July, 1919, he was called to 
the New York office to assist in the 
executive department, and on January 
1, 1920, was appointed assisiant deputy 
manager of the Liverpool & London & 
Globe and secretary of the Star Insur 
ance Company, which latter office he 
will still retain in connection with his 
new duties 

Mr. Purdin commenced his 


Purdin still retaining his 


insurance 


career in 1889, with the Commercial 
Union, in which company he had good 
general training, and rose to the posi- 
tion of senior underwriter. In Janu- 
ary, 1913, he was appointed agency 
superintendent of the Nord Deutsche, 
having general charge of the United 


States head office in New York as as- 
sistant to the manager. When_ that 
company ceased operations, owing to 
the world war, in August, 1918, Mr. 
Purdin joined the staff of the Liverpool 
& London & Globe as underwriter of 
the New England States. He quickly 
earned recognition, and in January, 
1921, when the Newark office was open- 
ed, he was made Metropolitan manager, 
having charge of New York City and 
the territory of the Suburban Fire.In- 
surance Exchange. In this capacity his 
ability and experience have had good 
play, and his friends will wish him 
every success in his further advance- 
ment. 
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Nitro-Cellulose 
Film Not Explosive 


SO SAYS KODAK’S EXECUTIVE 








Rochester Chamber of Commerce Fire 
Prevention Committee Report; 
Camera Company’s Reply 





The Eastman Kodak Company ob- 
jects to the word gunpowder as applied 
to standard, motion picture film. Also, 
says the vice-president of the Eastman 
Kodak Company, nitro-cellulose film is 
not explosive. 

“It is the gases of decomposition 
which explode and not the film,” ex- 
plains that official. 

All of which came out in the reply 
of the vice-president, Frank W. Love- 
joy, to a bulletin put out by the Fire 
Prevention Committee of the Rochester 
Chamber of Commerce. 

Here follows the bulletin and Mr. 
Lovejoy’s criticism: 

Warning of Fire Prevention Committee 

“Few in audiences at motion picture 
exhibitions realize that the film which 
is running through the machine has the 
character of gunpowder. Standard, or 
nitro-cellulose, film is highly explosive 
and inflammable and should only be 
handled. by experts under proper safe- 
guards. A state law requires that mo- 
tion picture machines using standard 
film shall be operated in approved 
boxes of fireproof material. 

“Also, fire insurance policies cover- 
ing buildings and contents become 
voided when nitro-cellulose film is used, 
whether housed in fireproof booth or 
not, unless permission is endorsed up- 
on the contracts. 

“Those responsible for motion picture 
exhibitions in churches and other insti- 
tutions, in homes and before club meet- 
ings should make certain that the law 
and insurance contract are not vio- 
lated. 

“Certain portable or miniature instru- 
ments are so constructed that commer- 
cial film cannot be used therewith. 
They are designed for acetate of cellu- 
lose, or slow-burning film. This ap- 
paratus alone may be handled outside 
of a fireproof booth. 

“Two persons were killed and 36 
badly burned when four reels of stand- 
ard film became ignited in the smok- 
ing car of a railroad train. A passen- 
ger intended to exhibit the picture at 
a club. 

“A million doilars worth of property 
was destroyed in Dallas, Texas, last 
Saturday as the result of the explosion 
of motion picture film.” 


Mr. Lovejoy’s Answer 

Mr. Lovejoy replied: 

“We have noted the publication in 
the December 30th issue of ‘Rochester 
Commerce’ of the report of the cham- 
ber’s fire prevention committee on the 
subject of motion picture film. 

“We feel that we ought to make 
some comments on this report. We 
refer particularly to the use of the 
term ‘gun powder film,’ and the state- 
ment in the third paragraph of the 
article that, ‘standard, or nitro-cellulose 
film is highly explosive.’ The use of the 
term ‘gun powder film’ is unfortunate, 
because it conveys to the mind of the 
average person who is not familiar with 
the characteristics of film that the 
product is explosive. Nitro-cellulose 
motion picture film, though highly in- 
flammable is not explosive under any 
conditions of use. The explosions 
which occur in motion picture film fires 
do not come from the film but from 
the gases of decomposition. These 
gases are explosive only under certain 
conditions. It is the highly inflam- 
mable character of motion picture film 
that has led to the regulations govern- 
ing its storage and use which have been 
made by the underwriting and munici- 
pal authorities. While film for use by 
the amateur in his Kodak is made of 
the same materials, it is so protected by 
the manner in which it is spooled, and 


by the gelatine coating on the back, 
as to remove all hazard from its stor- 
age and use. This company, as the 
largest manufacturer of motion picture 
film, has always been in accord with 
regulations; indeed by means of the 
extensive investigations of its experts 


into the hazards of motion picture film 


and into the methods of properly stor- 
ing and handling it we have been able 
to be of material assistance in the 
formulation of these regulations. 


“We are heartily in accord with the 
action of the fire prevention committee 
in calling attention to the necessity 
for care in the conduct of motion pic- 
ture exhibitions in churches, homes, 
and other places where a standard booth 
is not used, 





Describes Various Machines 

“Another statement made in the arti- 
cle is that ‘certain portable or minia- 
ture instruments are so constructed 
that commercial film cannot be used 
therewith.’ We know of no machine in 
which ‘commercial film,’ by which we 
infer nitrocellulose film is meant, can- 
not be used, if any manufacturer of 
nitrocellulose film is willing to furnish 
his product to fit these machines. There 
are several machines, intended for use 
in the home, schools and churches, that 
are designed to take film narrower than 
the standard width of 1% inches, viz., 
28 m/m wide. This company has taken 
the position that we will supply film in 
narrower width only in its safety film. 
So far as we know, the other manufac- 


turers are doing the same. The only 
real safeguard the user of such ma- 
chines has is the printing on the edge 
of the film at frequent intervals to 
indicate its character. Safety standard 
film of our manufacture has printed on 
the edge at short intervals the words, 
‘Eastman Safety Film.’ 

“As a minor correction to the bulle- 
tin, we would call attention to the fact 
that the loss from the Dallas fire which 
recently occurred, instead of being 
$1,000,000, was according to official re- 
ports about $200,000. 

“In conclusion, we wish to state that 
we are decidedly of the opinion that the 
wider use of slow-burning, or safety, 
film in portable machines should be en- 
couraged in every way.” 
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The illustrations shown above are all 
from the original engravings taken from 
old San Francisco histories. Left: Fire of May 4, 
1850. Center: San Francisco firemen of 1854. 


First, the small price of the stock and the 
large number of directors indicate his 
intention of making the company acom- 
munity organization. Next, in the se- 
lection of his directors, he provided that 
one-quarter should be picked members 
of the Fire Department. Now, this was 
a volunteer organization composed of 
two elements—one element made up of 
business men who were members from 
principle; the other made up of active, 
vigorous young men, who enjoyed the 
excitement of fighting the fire—and 
then fighting one another. This active 


Fire - Automobile - 














x It was characteristic of the California pioneer to expect great 
y developments from every enterprise upon which he embarked. 
And, as a matter of fact, he was seldom disappointed. But it is 

. doubtful whether any of those early directors of the company fore- 
aay saw a day when the Fireman’s Fund would stand, as it now does, 
among the great leaders of the country in the insurance business. 


Center (circle): Seal showing the fabled 
Phoenix emblematic of San Francisco, 
known even in the fifties as a city risen from 
the ashes. Right: Fire of June 22nd, 1851. 


| The First Board of Directors’ Meeting. 


T Is APPARENT that Captain Holdredge, 
ll promoter and first President of the 
Fireman’s Fund, intended to utilize 
‘elements other than purely financial 
ones in developing the Company. 


element was probably the most popular 
and most largely represented in the di- 
rectors selected, because their connection 
with the corporation was calculated to 
create an interest in it on the part of the 
whole community. 


Their directors’ meetings were held in 
the evening,the glass folding doors sepa- 
rating the President’s office from the 
main body of the office being thrown 
open,desks moved, and the crowd practi- 
cally all standing, overflowed from the 
President’s room out into the main office, 
very like the attendance at a political 
meeting. At these meetings opportunity 
was given for full discussion of any pe- 
culiar views which might be advanced 
by a member. This often made the meet- 
ings very interesting. 
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Anderson Collection 
Letters Effective 


SENT BY NEW JERSEY AGENCY 
First Sent After Thirty Days; Second 
After Forty-five Days; 

Last After Sixty 
Lee Anderson & Co., of Garfield, N. J., 


use three letters to help them collect 


premiums. They are reproduced here- 
Ameri- 
irance Company of Newark. A 


bill is sent io the 


with through the courtesy of the 


can Insi 
assured with each 
policy, and, if unpaid, at the end of 
thirty days, Form Letter No. 
(No. 1) 


In sending you the enclosed statement 
we are following the custom of the 
betier class of business houses, who 
prefer to transact their business by 
mail, rather than be annoyed by per- 
sonal calls. If, however, we can be 
of service to you, please let us know 
and we will see you at once. 

(No. 2) Sent at forty-five days: 

In again calling your attention to the 
above, balance, would say that our com- 
panies grant us a reasonable length of 
time in which to collect and remit for 
insurance, but in deference to the ex- 
actions of the insurance regulations and 
the ethics of sound business this time 
is sharply limited. We must now ac- 
count for various amounts including the 
above and your assistance in helping 
us to be prompt will be highly appre- 
ciated, 

A very small percentage of the ac- 
counts remain unpaid at the sixty-day 
limit, when Form No. 3 is mailed to 
the assured. 

(No. 3) 

The credit period that the Company 
allows us in which to collect the en- 
closed amount is past due, and unless 
the amount is paid promptly the Com- 
pany will doubtless order cancellation 


1 is sent: 


of the insurance. We would regret to 
be forced to take this action but after 
we have passed certain time limits the 
matter is largely out of our conirol. 


If there is any good reason why this 
time should be extended in this instance 
please notify us at once and we will 
render all assistance in our power. 


BRANSON TO SPEAK 
George R. Branson, the well-known 
adjuster, will speak at) the next dinner 
meeting of the Insurance Society of 
New York, which will be held at the 
Drug and Chemical Club on Thursday, 


February 18. Mr. Branson will speak 
on some of loss adjustments. 


phases 


LOPEZ GOES TO COAST 

J. E. Lopez, uutil recently president 
of the Continental, will along with J. 
P. Breeden, assistant secretary, and 
who has been chief assistant under C, 
EK. Allan, look after the interests of 
the America Fore Companies in the 
Coast Department for the time being. 


NEW HOME OFFICER 

Krank W. Alden, who has just been 
made assistant secretary of the Home, 
has been connected with that company 
for a number of years in Maine. He 
has been assigned to the Home Office 
in this city and to the Eastern Depart- 
ment, which comprises New England, 
New York, New Jersey and Pennsyl- 
vania. He will be associated with H. S 














FRANK W. ALDEN 


Poole, secretary of the Home Insurance 
Company, who has general supervision 
of the department. 

Mr. Alden was graduated from Colby 
College, Maine, in 1904, and went into 
the insurance ojlice of Boothby & Co. 
at Waterville in the old Pine Tree 
State. He came to the Home as a 
special agent, in 1909, and later was 
made State Agent for Maine. He is 
regarded as one of the most capable 
of the younger men in the insurance 
business. 

INSURANCE SOCIETY TO MOVE 

The Insurance Society of New York, 
84 William street, will move to more 
commodious quaiters in the same build- 
ing about the first of May. The Society 
has grown so that it now finds its 
present rooms entirely too small to 
house the large library of books and 
pamphlets it possesses. 


TO TAKE CENTRAL NEW YORK 

A. E. Davis, special agent in Western 
Pennsylvania for the American Eagle, 
will take charge of Central New York 
territory for the company beginning 
about March 1. His new headquarters 
will be in the Arkay Building, Albany, 
New York. 

S. J. McMINN JOINS AGENCY 

S. J. McMinn, who for a number of 
years has been special agent of the 
Sun Insurance Office for Pennsylvania, 
will sever his relations with the Sun 
on March 1 to become affiliated with 
the local agency office of Wagner- 
Taylor-Edson Company, Philadelphia. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852. 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management cf THE 

+ HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
CHARLES W. HIGLEY, Vice-President 

E. S. JARVIS, Secretary 

WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, Inc., Gen. Agents 
Metropolitan District 
9% WILLIAM STREET, NEW YORK 





H.KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
90 William St., New York City 








A GENERAL AGENCY OFFICE MORE THAN 





NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


Fire, Tornado, Explosion, Riot and Civil 
Commotion Sprinkler Leakage and Use 
and Occupancy Insurance. Automobile 
Insurance - Fire, Theft, 
Property Damage. 


Head Office: 100 WILLIAM ST., NEW YORK 


HALF CENTURY OLD 


Collision and 








Telephone Court 1908 


LOGUE, LOWRIE, NIEHAUS & CO. 
AGENTS AND BROKERS - 


UNLIMITED sompere axauvss SERVICE 


ALL KINDS OF INSURANCE EVERYWHERE 
ARROTT BUILDING, WOOD ST. & FOURTH AVE. 


2ITTSBURGH, PA. 








PITTSBURGH - . 


J. E. STONE & CO. 
FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 
710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2488 


PENNA. 














New York 


FIRE | 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street 


New York 

















WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Automobile, Explosion—Riots, Civil 
Commotions and Strikes—Marine 
and Tornado Insurance 
UNITED STATES BRANCH 


January 1, 1921 





ASsOte cccccccsscvccecccoceses - $5,279,511 
Surplus in United States.. 1,734,842 
Total losses paid in United 

States from 1874 to 1921 

IDOIUTIGE  scrsenecdesesecssesesta $48,637 ,048 


W. B. MEIKLE, President 














BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric. -G. Falle- 
Niag -Great Am.-Home. 


CLINTON J. AYRES 


70 Main Street 
SARANAC LAKE, N. Y. 
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ORGANIZED 18438 


Ops Ohio’s Oldest and Strongest Company 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 


W. E. HAINES, Secy. 





K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey, New York, Connecticut, 
Massachueetts and Rhode Island 
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Reciprocals Breed 
Departmental Strife 


RELATIONS BECOME STRAINED 


Western Fire Premiums Shrink; Good 
Outlook for Farm Association; 
Auto Hazard Bad 


(Specia! to The Eastern Underwriter) 
Chicago, Jan. 23.--As a result of the 
controversy over the reciprocal ques- 
tion, inter-departmental comity is some- 
what strained in the Middle Western 
States at present. Following the pro- 
nunciamento of Commissioner Hyde of 
Missouri to the effect that he would 
refuse to relicense Illinois and Indiana 
companies in his state, the commission- 
ers of these states retaliated by an- 
nouncing they would not relicense Mis- 
souri companies in their respective 
commonwealths. Further evidence of 
the lack of comity between the state 
supervising officials of the west is to be 
found in the action of Commissioner 
Lindquist, of Minnesota, who revoked 
the license of the Iowa Mutual Liability 
of Cedar Rapids, without waiting for 
the action of the lowa department. 
‘eer s 


Readjustment and reduction of inven- 
tories marked the year 1921. Some of 
the large corporations which were 
caught with enormous stocks of goods 
when the slump came have succeeded 
in working them down to a practically 
normal basis. This accounts in a large 
measure for the shrinkage of fire in- 
surance premiums during the past year, 
and was especially felt by the factory 
associations and other combinations 
writing sprinklered risk insurance, al- 
though some of these organizations re- 
port that their cancellations have not 
been as heavy as had been expected 
under the circumstances. 

a * * 

Indications are that the Farm Asso- 
ciation, which has been in the making 
for several weeks in Chicago, will be 
an accomplished fact in the very near 
future. Plans for its conduct have been 
formulated and all that remains to be 
done is the securing of the co-operation 
of a few companies. Incidental to the 
formation of the association, it has de- 
veloped that several of those writing 
farm insurance feel that the underwrit- 
ing policy on the class should be broad- 
ened. The advocates of this course 
hold that all stock should be covered 
at an adequate rate, so that the farmer 
would be certain that if he had a loss 
he would get his money. Under present 
procedure a farmer is required to in- 
sure his stock separately and it fre- 
quently happens that after he has taken 
out his insurance he buys additional 
sheep, hogs or other live stock, on which 
he has not taken out insurance, and 
when he has a loss on this finds he is 
unable to recover. 

* Bd * 

When the automobile loss ratios for 
1921 are made public some startling 
figures are expected. It is believed 
that many companies writing the line 
do not realize just how much money 
they lost last year, or if they do they 
are unwilling to give out the figures. 
It is conceded, however, that very few 
companies got through the year with a 
less ratio of iess than 100% on their 
automobile business, and ratios of 125 
and 150% are acknowledged by sev- 
eral. The worst feature of the whole 
situation is that a large number of 
those in the business feel that it will 
be a considerable time before automo- 
bile underwriting will be on a profitable 
basis. This for the reason that the 
insurance companies cannot change 
their rates and forms fast enough to 
keep pace with the constant reduction 
of prices of cars and increase of moral 
bazard in the business. 

we co * 

Because of the garnishment proceed- 
ings instituted by the state revenue 
agent of Mississippi in connection with 


his litigation with the several fire in- 
surance companies operating in that 
state, which involves the insurance 
companies and a number of large indus- 
trial and commercial corporations, an- 
noying and far-reaching complications 
have arisen. Corporations of other 
states were not familiar with what was 
transpiring in Mississippi until they 
were notified by the revenue agent of 
that state not to pay any moneys due 
from them to fire insurance companies. 
As a result of this notice the fire insur- 
ance offices are being bombarded with 
requests for information as to what it 
is all about. To further complicate the 
situation, the insurance companies are 
restrained from paying money to each 
other, which causes no end of annoy- 
ances in the matter of reinsurances, 
brokerage and other inter-company re- 
lations. 





PROTEST TO HYDE 


Ccmmiss‘oner Accused of Protecting 
Liberty Mutua! Automcbile in 
100 Unpaid Claims 


Letters have been written to Com- 
missioner Hyde, of Missouri, accusing 
him of protecting the Liberty Mutual 
Automobile Insurance Company, Kan- 
sas City, which has resisted some 
claims. One letter to Commissioner 
Hyde asserts that there are over one 
hundred unpaid claims of that com- 
pany in St. Louis alone, 

A paragraph of a letter, sent by EK. 
J. Wallace, to Commissioner Hyde says: 
“T cannot helo but feel that it is evi- 
dent that your office is protecting these 
so-called companies, that are nothing 
more or less than a scheme to rob the 
unsuspecting buyer of policies who 
thinks that he is getting some protec- 
tion when he is not. 

“It is the most credible thing that 
could happen to the citizens of these 
other states to know that their insur- 
ance departments are giving them some 


Boston Board’s New 
Agreed Insurance Rule 


FULL TEXT OF ITS DECISION 


Property Owner Guarantees as Much 
Insurance as He Would Under 
Old System 
After a long consideration of the 
subject of guaranteed insurance the 
Boston Board of Fire Underwrit Ts, 
with the approval of the advisory com- 
mittee, has adonted the following ad- 

dition to its rules: 


Agreed Amount of Insurance 
(For use by fiduciaries only) 

Insurance on buildings which are held by per- 
sous managing real estate in the City of Bosten 
for the benefit of others, to whom they are 
personally responsible in a fiduciary capacity for 
the maintenance of adequate insurance, may 
under the following conditions include a clause 
fixing an agreed amount ef insurance to be held 
as in compliance with the percentage of insur 
ance to value named in the Reduced Rate Con 
tribution Clause contained in the policy contract. 

The agreed amount of insurance shall be at 
least 85% of the sum named in the certificate of 
valuation, when the 80% Reduced Rate Contri 
bution Clause. is used; 95% of the sum named 
in the certificate ef valuation when the 90 
Reduced Rate Contribution Clause is used; and 
100% of the sum named in the certificate of 
valuation when the 100% Reduced Rate Contri 
bution Clause is used 

The following rates shall apply: 


Reduced Agreed Amount 
R. C. Clause of Insurance 
80% 85 of Valuation 
90% 95% eof Valuation 
100% 100% of Valuation 
Rate for Rate fe 


7) 
Specific Policies Blanket Policies 
80% Rate 


80% Rate less 5 % 80% Rate 


protection, which I am sorry to sav 
is something that I cannot say for 
your Department.” 

The Indiana Insurance Department 
was insisting that certain mutual com- 
nenios ef Missouri make 9 denosit with 
the Indiana Insurance Department of 
$25,000 to protect policyholders. 
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Henry Evans 
Chairman of the Board 


Home Office: 


80 Maiden Lave 
New York 
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with Riot and Civil Commoticn Insurance 


over and normal conditions 
avain prevail, property owners forget a!l about the im- 
portance of this cover and allow their policies to lapse. 


As a keenly alert agent, your aim should be to show 
why it is so necessary to keep th’s insurance in force | 
‘n, if the unforeseen should occur, your clients will be 
reimbursed for any !oss that micht result. | 


In your campaign 


Commotion insurance you may expect the 
hest of co-operation 


AMERICAN EAGLE 
INSURANCE COMPANY 





“AMERICA Fore” 


Managing Branch Offices | 


the Way— 


for Riot and Civil | 


from the American 


President 


Cash Capital : 


One Million 
Dollars | 


James A. SWINNERTON 
| 


San Francisco 











80% Rate less 714% 80% Rate less 214% 


c 
Agreed Amount of Insurance Clause 
It is hereby agreed that until.......... 19 
at noon and 


» Shall be held as 
Percentage of insurance 
. n eee Woes cteeedeecsos t Rec re 
Rate Centribution Clause attached to this et . 

It is furthermore understood and agreed that 
whenever a review of the valuation, in accord- 
ance with the rules of the Boston Board of Fire 
Underwriters, results in an increase in the 
agreed amecunt of msurance, this policy shall 
atter due notice from the Boston Board of Fire 
Underwriters, be changed by endorsement sub 
Stituting the increased amount for the above 
mentioned sum; otherwise this agreement shall 
become null and void and the conditions of the 
Reduced Rate Centribution Clause attached 
this policy shall be in full force. 

When the above Privilege is desired, the as 
sured shall file an application with the Board in 
the following form: 


to 


Application for Appraisal and Agreed 
Amount of Insurance 


To the Boston Boarp or Fire UNDERWRITERS: 
Che undersigned............ hereby requests 
an appraisal of the building o1 buildings de 
scribed as follows:............... : 
ee Berra ttre e vee 
Dist., Boston, Mass., in 
rules cf the Board; to be used as a basis for 
the establishment of an agreed amount of insur 
ance to be held as in compliance with the per 
centage of insurance to value named in the Re 
duced Rate Contribution Clause to be attac hed to 
policies insuring said building, 
1e undersigned hereby declares that 
personally responsible in a fiduciary capacity for 
the maintenance of adequate insurance on the 
above described property 
(Signed) : 


accordance with the 


When such application is filed, the applicant 
shall select from names submitted by the Mana 
ger, a competent builder to make such appraisal; 

if no name submitted be satisfactory to him, 
the applicant and the Mana ver shall each name 
an appraiser, and the two so selected shall ap 
point a third, and their appraisal or that of 
majority shall be accepted by the Manager. The 
appraisal and certificate of valuation shall be 
filed with the Manager in such form as he shall 
prescribe. Che expense ef the appraisal shall 
be borne by the applicant. 

Upon the receipt by the Manager of such 
appraisal and certificate of valuation, he shall 
promulgate upon the rate card, the percentage 
of insurance to value to be named in the Re 
duced Rate Contribution Clause to be contained 
in the policy, the agreed amount of insurance 
to be held as in compliance therewith, and the 
date prior to which the agreed amount of insur- 
ance may be used, 

n case of a new building the assured may 


within six months after its completion file a 
certihcate of valuation, representing the actual 
cost thereef, signed and sworn to by both the 


architect and the builder thereof This may be 
accepted by the Manager in lieu of an appraisal, 

No agreed amount of insurance shall be in 
effect on any policy after the expiration of three 
years from the dete of its promulzation 


At the end of each yearly period from the 
date of filing a certificate of valuatien, it shall 
vx reviewed, at the expense of the assured, by 


the maker thereof, and the revised figures prompt 
ly submitted to the assured and to the Board 


Kither party to the agreement may require a 
review of the valuation at any time If the 
result of any review shows a change in the 


actual value of more than five per cent of the 
valuation named in the certificate the Manager 
shall demand or allow the filing of a new cer 
tificate based upon the revised valuation, and 
shall promulvate a new agreed amount of insur 
ance, 


Upon the promulgation of a new agreed 
amount of insurance, all policic hall be changed 
by an endorsement substituting the new agreed 
amount of insurance for th mount mentioned 


in the policy 


BANK FOR MAIDEN LANE 


The Chase National Bank’ Vaiden 
Lone Branch will move about May 1 
om its present quarte) 100 William 
‘rect, to the offices now ocecupled by 
W. L. Perrin & Son, 75 Maiden Lane, 
The rooms will be fitted up as a modern 
benking house and will be among the 


hbandsomest financial quarters down- 
town. Perrin son will move to other 
ofices in the same building. 


Paul Revere, a name to swear by in 
this country. who has been represent: 
ing the New Jersey Co-operative agency 
of Newark in Red Bank for the past 
vear, has opened an office in the Kisner 
Building, Newark. 

Thomas D. Keller, for fifty-eight years 
in the fire insurance business in Pitts- 
burgh, was the oldest man present at 
the banquet to Commissioner Donaldson 
last week. Mr. Keller refused to tell 
his age, but somebody whispered he 
was eighty-two. He looks less than 
sixty-five. Mr. Keller is enthusiastic 
about the Advisory Board plan in 
Pennsylvania; and has allied himself 
with the entire movement. 
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Prize-Winning Essays of 


St. Louis Insurance Club 
on the Co-Insurance Clause 


The essay which won first prize and that which won second prize in the co- 
insurance clause contest of the Insurance Club of St. Louis are reproduced here- 
with. There were three prizes in all, the third prize winner, John H. Eggert, of 
the J. R. Harkins Agency Co., presented his essay in the form of charts, making 
it impracticable to reproduce without cuts. The contest created widespread inter- 
est, and was commended in underwriting offices. ~ 





| First Prize Essay | 
f) 





By Frank C. Case, 
of Delafield & Snow 


A wise man once wrote that it was 
impossible to make an intelligent rate 
without knowing something of the rela- 


tion the amount of insurance carried, 
bore to the value of the property in- 
sured. If one will give this statement 


a little thought, its wisdom will readily 
become apparent. 

The Latin prefix “co” means together 
or with, and cannot be rightfully used, 
in this connection, without involving 
two or more individuals, firms or cor- 
porations, s0 we see at the very start 
there is a mutuality of interests sug- 
gested in the name itself. 

Co-insurance is as old as the insur- 
ance business. It was an obligation on 
the part of the assured when the first 
marine contracts were entered into, 
and survives to the present day. 

Without going into the subject his- 
torically or from a legal standpoint, 
(although much could be said under 
both heads) it may be best, in this brief 
paper to treat it practically. 

Wise Provision Despite 

Tne “Co-insurance Clause,” or as it 
is sometimes called, “The Reduced Rate 
Agreement,” is simply a provision in 
which the assured, in consideration of 
a reduced rate of premium, agrees to 
maintain insurance upon his property 
to a certain specified extent, and failing 
to do so, becomes his own insurer for 
the difference. The agreed amount may 
be any percentage, mutually agreed 
upon, of the actual value of the prop- 
erty described in the contract, called 
for convenience, the “policy.” 

It’s a wise provision, despite the fact 
that several states have legislated it 
from their borders. It carries benefits 
both to the assured and the assurer, to 
the former by lessening the cost of his 


protection and to the latter by the 
knowledge that there is a given per- 
centage of insurance to value main- 
tained, thereby enabling him to treat 


the “line” intelligently. This is particu- 
larly true in the larger cities having an 
adequate water supply and an efficient 
fire department, where the rates are 
based not only on the classification of 


the city but the expectation, (not al- 
ways realized) that the losses will be 
partial rather than total; in other words 
that a material salvage may be counted 
upon rather than total destruction of 
the property. Some assured are quite 
vehement in their claim that they have 
an “inalienable right” to insure thei 
property for as much or as little as they 
please. I am not quite willing to accept 
this dictum, although our Rating Bu- 
reaus recognize it to some extent by 
publishing “gross rates”—that is, rates 
where no form of co-insurance is re- 
quired. Such rates are naturally much 
higher than where the assured con- 
tracts to maintain a stated percentage. 
An Example of Injustice to Companies 

The following example will show the 
injustice to the companies that insure 
two buildings of like size, construction, 
occupancy and exposures where the 
relation of insurance to value is wholly 
ignored. Let us suppose each of these 
buildings has a value of $100,000 and 
takes a rate of 1%. Mr. A, owner of 
building No. 1, a cautious level-headed 
business man who believes in insur- 
ance, makes up his mind at once Lo 
carry a reasonable amount of protec- 
tion, say 80%, for which he pays a pre- 
mium of $800. Mr. B. owner of build- 
ing No. 2, has views of his own on the 
general subject of “soulless corpora- 
tions,” and perhaps an inflated idea of 
the fire-resisting qualities of his build- 
ing, concludes that $10,000 is quite 
enough, for which he pays a premium 
of $100. The companies protect the 
same value in both instances, but Mr. 
A pays eight times as much for this 
protection as does Mr. B. Suppose 
there ig a small damage loss of 10%, 
or $10,000, the companies insuring Mr. 
A’s building have a loss of 124%2% under 
their policies, while those covering Mr. 
B’s building are called upon to pay a 
total loss, 100% of their policies. Lest 
some might raise the point that the 
liability on one building was $80,000 and 
on the other but $10,000, I can only re- 
peat the statement that all rates in the 
large cities are based on partial rather 
than total losses, and the experience of 
many years has justified this practice. 

The use of the co-insurance clause 
is not compulsory but optional, and if 
the assured elects to avail himself of 
its advantages, he should fulfill the 
obligations for which he has received 
a valuable consideration. 

The question may be raised, “why is 
not co-insurance applicable to every 
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risk.”” The answer is that in the smaller 
towns and cities, having no protection 
and where most of the buildings are 
of frame construction, nearly every fire 
brings a total loss and a credit in the 
rate for a stipulated amount of insur- 
ance would amount to a material re- 
duction in premiums paid by the as- 
sured with little or no corresponding 
advantage to the companies. 

At the present time the co-insurance 
clause is not generally used on resi- 
dence property, even in the large cities, 
but this is an inequality which time 
will probably correct. 


Practical Application 
In the practical application of the co- 
insurance clause, any number of ex- 
amples might he given, but I will limit 
mvself to three: 
1. Cash value of property insured........ $50,000 
Amount of insurance required under 
the 80% co-insurance clause, for which 
the assured has received a reduction 


i Mt GUNNS ivncocs canangansescos cesekue 40.000 
Amount of insurance in force at time 
EIU. iy tucaly denne sbicks ams das a eeananwes ).000 
Amount of loss as agreed upon........ 40,000 
Amount paid by the companies........ 40,000 


It will be seen that the assured, having com- 
plied with the conditions of his contract, re- 
covers the full amount of his loss 
2. Cash value of property insured........ $50,000 

Amount of insurance required under 

the 80% co-insurance clause, for which 
the assured has received a reduction 


i ERG URGE ca crccckccneratecwesesaacey 40.000 
Amount of insurance in force at time 
Aa Terre eT ere 
Amount of loss as agreed upon......... 10,000 


Amount paid by the companies......... 
Amount borne bv the assured under 
the 80% co-insurance clause.......... 
In this instance the assured has 
live un to his contract. He has maintained 
only 40% insurance instead of the agreed 80% 
and to that extent becomes a co-insurer for the 
deficit. In other words. he has carried only 
one-half the amount of insurance he aereed to 
and consequently must bear one-half the less. 
3. Cash value of property insured........$50,000 
Amount of insurance required under the 
80% co-insurance clause, for which the 
assured has received a reduction in 


5,000 


CE NS oat. sciucegieus sacar nab gue tates 40,000 
Amount of insurance in force at time 

Ge TN cs anoN rene cwanbusseesateu sees tonne 10.000 
Amount of loss as agreed upon........ 40.000 
Amount paid by company..............- 10,000 


In this example, the assured has wholly dis 
regarded his obligations. but he pays dearly 
for his negligence. While he collects the full 
amount of his insurance, he still faces a loss 
of $30,000. 

The co-insurance clause become in- 
operative when the loss equals or ex- 
ceeds the amount of insurance, but in 
most instances of this kind, the as- 
sured is a sufferer by reason of his 
“short” insurance; in other words, he 
insures himself for the difference be- 
tween the amount of his policies and 
his actual loss. 

In my personal contact with the as- 
sured, the greatest difficulty I have 
experienced is to explain satisfactorily 
to him why he cannot collect, regard- 
less of all other conditions, a claim of 
$10,000 in full when he has $20,000 in- 
surance. However, a little patience and 
a practical demonstration 
line of example No. 2 usually satisfies 
him. 





Second Prize Essay| 





By Arthur A. Joraschy, 


of Lawton-Byrne-Bruner Agency 

The Co-insurance Clause reads: “it 
being optional with the assured and 
the assured having elected to accept 
a co-insurance Clause in this policy in 
consideration of the reduced rate at 
and/or form under which this policy 
is written, it is expressly stipulated and 
made a condition of this contract, that 
the assured shall at all times maintain 
insurance on each item of property 
insured by this policy to the extent of 
at least per cent (....%) of 
the actual cash value thereof. and that 
failing to do so. the assured shall be 
a co-insurer to the extent of such defi 
cit, and in that event shall bear his. 
her or their proportion of any loss.” 
Therefore, under’ the co-insurance 











NEW YORK STATE DEPARTMENT 


Established 1906 


Superior Fire Insurance Co. of Pittsburgh, Pa. 
Allemannia Fire Insurance Co. of Pittsburgh, Pa. 
Capital Fire Insurance Co. of Concord, N. H. 
Georgia Home Insurance Co. of Columbus, Ga. 
United American Insurance Co. of Pittsburgh, Pa. 


Exceptional Service to Agents 
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agreement the insured is made insurer 
with the company for that amount of 
insurance which is below an agreed- 
upon percentage of the value of the 
property. 

The rate in fire insurance depends 
not only upon the amount of the fire 
loss, but also upon the percentage of 
value insured, since experience proves 
that only a small proportion of fires 
are total losses, and hence a small 
amount of insurance will afford com- 
plete protection in these partial losses. 
If a city were called upon to raise 
$1,000,000 for public expenditures and 
found that the property value to be 
levied upon was $100,000,000, a tax 
rate of one per cent would be neces- 
sary. Equitable taxation would neces- 
sitate that the property of each citizen 
be returned for taxation at its true 
value or at some uniform value. If one- 
half the property owners returned their 
property at one-half its value, and the 
balance at fu'l value, only $750,000 
would be raised and the rate would 
have to be increased. If likewise a 
definite amount must be raised to pav 
fire losses, this sum must be assessed 
upon some definite valuation, the per- 
centage being immaterial. 

Two factories are separately owned, 
each being valued at and insured for 
$100,000 at a rate of 1%, making a total 
premium of $2,000. A total loss occurs 
in one and is paid. The factory is 
rebuilt, and purchased by the owner 
of the second one. The two. not being 
subject to one fire, could be insured 
for $100,000 covering at both locations 
for a $1,000 premium and be fully in- 
sured for a total loss at either location, 
if no co-insurance clause were re- 
quired. Hence. the insurance company 
would be granting double protection for 
one-half the premium. 

Examoles 


In the following examples the 80% 
co-insurance clause, that is, the one in 
which the insured warrants that he will 
keep his property insured for at least 
80% of its value, will be illustrated. 
No cases will be considered in which 
the insured lives up to his co-insurance 
agreement, as, settlements will be made 
in this case as though there were no 
co-insurance clause. 


Case I 
WE: ane deuicutedekeueseenene $10,000 
FROUNGRE ccc cccnvesccsensdcnsase 6,000 
BER  cadccndsnctvapessbddstandons 4,000 


The insured is a co-insurer for $2,000 
since $8,000 was the agreed - upon 
amount to be carried. The insured, 
therefore, stands 


COMMDNIOD ave cdvcsicssecccnes + + -$6.000 
WENGE oictsciscevcdinsamavendes 2,000 
SUD . rine wen dec wade cenuekuntans $8.000 


The companies’ share is three-fourths 
and his own one-fourth; on the loss of 
$4,000, therefore, the amounts are 


CPUMEOE oc ccdeiiscccncuscatcned $3.000 

POURED ccd Scieced conusehenndausnane 1,000 

WOE 65 cca tiv es conadavedasbetwce $4, 00a 
Case II 

MN cies uccrcnetaectentaceesnats $10,000 

WEUUBMEE ceciccrdcarenvecares ies 6,000 

ME cow vccaks aneucareuseen dam nee 8,000 


The insured is again a co-insurer for 
$2,000 and the «company’s share of the 
loss will be three-fourths and his own 
one-fourth. But three-fourths of $8,000 
is $6,000, the full amount of the policy: 
the company, therefore, pays the full 
amount of insurance, the insured, how- 
ever, suffering a $2,000 loss, the amount 
by which his insurance falls short of 
his loss. 

Case III 
TE. nceacnesetwn 


Insurance .. 
BON tee 


As before, the company’s share of 
the loss is three-fourths and his own. 
one-fourth. But three-fourths of $9,000 
is $6.750, or $750 in excess of the face 
of the policy. Hence, the company 
Pays the full amount of the policy, 
namely, $6,000, the insured suffering 
a $3.000 loss, the amount by which his 
insurance falls short of his loss. 

The co-insurance clause is operative 
only when the amount of insurance or 
the loss falls short of the agreed-upon 
Percentage. 





In conclusion, it must be noted that 
for full value insurance (100% co-insur- 
ance clause) on fireproof buildings in 
St. Louis City a credit of 674% from 
the gross (no co-insurance) rate is al- 
lowed, proving that the insurance com- 
pany is willing to pay a valuable con- 
sideration in order to encourage the 
proper amount of insurance and equit- 
able distribution of fire tax. 





UNANIMOUSLY CONFIRMED 

Francis R. Stoddard, Jr., the new 
State Superintendent of Insurance 
whose nomination by Governor Miller 
was confirmed during last week by the 
Senate, was especially honored, as there 
was not a dissenting vote against his 
appointment. Mr. Stoddard is widely 
known throughout New York state, both 
in insurance and political circles. He 
is the Republican leader in the Tenth 
Assembly District in Greater New 
York. 


SEVENTY YEARS OLD 

Charles H. Yunker was _ re-elected 
president of the Milwaukee Mechanics 
Insurance Company at its annual meet- 
ing. 

This year marks the seventieth anni- 
versary of the Milwaukee Mechanics. 
The annual statement of the company 
shows the total assets as $7,828,586.13. 
Surplus to policyholders is reported at 
$3,000,258.10. 


NEW OFFICE IN BRIDGETON, N. J. 

A new insurance agency office has 
been opened at Bridgeton, N. J., by 
Barton F. Sharp & Son. Mr. Sharp 
has been engaged in business for some 
years. 





Hellyer & Urquhart 
New Insurance Firm 


WILL WRITE if ALL LINES 





Young Men Have Had Wide Experi- 
ence; Both Began With 
Travelers in 1914 


Robert R. Hellyer is the president 
and Roy H. Urquhart is the secretary 
and treasurer of the new insurance cor- 
poration of Hellyer & Urquhart, Inc., 
which began business shortly after the 
first of the year. The corporation’s 


office is in the Woodbridge Building, 100 
William street. 


Mr. Hellyer was in the general brok- 
erage business for himself, and Mr. 
Urquhart was resident assistant secre- 
tary in Brooklyn for the Massachusetts 
Bonding & Insurance Company. Both 
have been in the insurance business 
since 1914 and their experience covers 
a wide field. They stand well in the 
street. 

Mr. Hellyer began his insurance 
career with the Travelers and stayed 
with that company for three years. He 
was in the marines for two years during 
the war. When he returned from ser- 
vice he joined the Flindell & Co. agency 
as a solicitor! Mr. Hellyer left the Flin- 
dell agency to become special agent for 
the Massachusetts Bonding & Insur- 
ance, and in 1920 he entered the gen- 
eral brokerage business for himself. 

Mr. Urquhart also received his first 
training in the insurance business with 
the Travelers in 1914. For some time 








Western Department 
waar H. SAGE, Gen’! Mer. 
W.L.LERCH, Manager 
76 West Monroe St., Chicago, Ill. 


Boston Office 
ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 





Great American 
Insurance Company | 


New Dork 


INCORPORATED - 1872 
PAID FOR LOSSES ‘ 


$122,116,858.26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


$10,000.000.00 | 


RESERVE FOR ALL OTHER LIABILITIES 


| 20.840,005.95 | 


T SURPLU 


10,0 I ‘3. 906. 14 
40,853,.9 12.09 | 


THI. SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1920 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
| show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY OWNS 
| $10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 














Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 


Marine Department 
WM. H. McGEE & CO.,Gen’lAg's 














15 William Street, New York City 
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he was special agent for that company, 
with headquarters in Boston. ‘When the 
New York compensation law became 
effective he was transferred to this 
city. In his new field he did consid- 
erable agency development work for 


Copyright 1922, N. Y. Art Press Bureau 
ROBERT R. HELLYER 


the Travelers. In March, 1918, he took 
charge of the liability department of 
Logue Bros. & Co., Inc., of Pittsburgh. 
Mr. Urquhart returned to New York in 
October, 1919, as special agent for the 
Aetna in the metropolitan district. Later 
he accepted the position >of assistant 


Copyright 1922, N 
ROY H. U ROU HART 


resident manager of the liability de- 
partment in the New York office of the 
Massachusetts Bonding & Insurance 
Company and was resident assistant 
secretary of that company in Brooklyn 
when he became a member of Hellyer 
& Urquhart. 


Art Press Bureau 





SMOKE AND CINDER MEETING 

The next regular meeting of the 
Smoke & Cinder Club of Western Penn- 
sylvania will be held Monday evening, 
February 6, at the Chatham Hotel Roof 
Garden, Pittsburgh. The subject for 
discussion in open meeting will be “The 
Ethics of the Fire Insurance Business.” 

The Smoke & Cinder Club will hold 
an informal dance and buffet lunch 
Saturday evening, February 25, at the 
Chatham Hotel Roof Garden. 
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Evans and Bissell 
Defend New Contracts 

WHY EXCESS COVERS ARE USED 

Neither. Believes. American Agency 


System Will Be Imperiled; Coming 
Up in Chattanooga 





made by 
will be 


contracts 


several prominent companies 


» of the principal subjects discussed 


it ihe Mid-Year meeting of the National 

ciation of Insurance Agents in 
Chattanooga March 14, 15, 16. The 
National Association has circularized 
compan-es ask.iug ‘or their opinion of 
the contracts. Lienry vans and R. M. 


Bissell wrote replies for publication, 
aceendil the .suitiacis which their 
compen hia mad Alfred F. James, 
J. L. Pargeons, Hart Darlington, J. W. 
Vioeland, C. F, Shallcross and Frank 
Lock cent non-comm..tal replies over 
their cwn sienatu “The American 
Agency Bulletin’ also printed several 
letters from hizth executives who would 


not permit the ham? 
cne of which handled th 
without 


to be published, 
new contracts 
gloves and declared them to 


be a seriou menace to the agency 
ryctem nother long anonymous let- 
ter suid that in the wr ter’s opinion the 
contracts were a matter of individual 


company policy 
The letters of Mi 
Bissell follow: 


Kvans and Mr. 


From Henry Evans 


“Our compan ar engaged in a world busi 
me We are ften hound for exce amounts, 
i lia yor amounts than we would care to 
carr ind the centract we have merely takes 

re of an untoward happening. In other word 
the co tacts as a stop loss beyond an agreed 
upe tand-up to-an agreed upon limit 

I i tL wed that sachia contract will have 
TY) { on the American Agency 
: I> COMI Lary Itseccms to. me it should 
| hi { effcet, in that it will enable 
1 n ive added facilities to our 
} i une time remove the danger, 


sin excess of an amount 

done, and on this 
hould be averaged, else 
t bet rather than a fairly 
fe operation bes:d on the laws of general 


\ door 
suran facilitic I ry 
“ had pric to maki 
inquire til an fe 
cates, I hay tated 
nto 4 to uard acainst 


line 


reduced our rein 
reinsurance contract 
the one about which you 

which certainly indi 
that the contract entered 
an untoward happening 
being reinsured,.” 


From R. M. Bissell 


uiturally have noted with some interest 
the publicity which has attended the publication 
of the letter isucd by the Springfield Fire & 
Miarine Insurance ¢ to its field men, 

to believe that any 
have been on most 
ntemplate such a course, 
ould seem to be a very 
hat underhanded attack 
certain others. The im 
he letter and the 
contained to action which might 
agents of other compa 
y lead to this conelusion. If 
| letter you will see that 
the mind of the 
sepeial agents of 
own might be influ 
1 campaign of hostile propaganda 
way t ich such special agents 
to publish the letter. Its publi 
cation to hav ppeeled to the officials of 
avording an oppor 
‘mong local agents, 
hl taken th hap: of a broadcast-——but 
nonoymi circulation f a reproduction of 
ltter originally was 


mb pany 
‘While w r 1 low 

compat with vhich ve 

friendly terms would ce 

yet on its faece this v 

umiricndl nd ( 

i thi ompany ay 


mediste publication « 


| 


tv fo direct mpaion 


: underlying the letter 
0 obvtods and the lett r itself so full of 
t noderstanding that 

\ ha not thouch t } hile to take any 
action int i t bo youd posting our own 
field m to th i md unwarrented 
hich tt contained We have not for 

rt boliewed that the publicity given to the 
way and we feel 
for our business 
only our egents 


weura 


injure us 
vw m thoed for caring 
actually concern 


rtheless, a A miatter cf 
willing to stat 


information we 
to you that althouch 
orivinally 


1 first made, and 

inatio f Lievds from the cover was 
requested } li before the iscyarece of the 
vgfield let The 1 of Lloyds for the 

ee rot ! nst exces ‘ losses is 

practice, 
with other com 

' the Cotten 


Pool, the Oil 


his American insurance 
rethes 

members of such syndtca 
ance Association, the Grain 











WANTED. 


A progressive young man who 
thoroughly understands automobile 


insurance. A good salesman who 
can sell automobile insurance to 


direct for a well known 
Unusual propo- 


assured 


brokerage house. 


sition with bright prospects for 
future. State full details. Address 
“Auto Insurance Salesman,” c/o 
The Eastern Underwriter, 86 











Fulton Street, New York. 





Syndicate, ete., is protected by such covers, 
which in principle are precisely similar to our 
own cover. We might add also that the amount 
of premium which is ceded to a foreign company 
under our new cover probably does not exceed 
that which the Springfield and many another 
American company gave to foreign re-insurers 
during the year 1921. 

“Tt is not true as might be inferred from the 
letter in question that this company is sending 
vast amounts of premiums abroad. Eighty per 
of the reinsurance placed by us is placed 
American companies. Most members of the 
National Association of Insurance Agents are 
giving a larger proportion of the premiums which 
they produce to foreign companies than this 
company is giving to such companies as reinsur- 
ance premiums. Furthermore, we believe that 
this company was the pioneer company 1n trans- 
ferring its business from foreign reinsurance 
companies to American stock companies. Eighty 
per cent of our reinsurance has been placed with 
American stock companies during the last five 
We do not seek to argué that the placing 


years. i A 1 
of reinsurance with foreign companies 1s im- 
proper. For many years most American com- 
panies, including the Springfield, placed prac- 


tically all of their reinsurance with such com- 
panies and the practice so far as we know has 
never properly been criticised. ; 

“So far as the purpose and probable effect 
of this excess contract are concerned, they are 
- the opposite of those set forth in the letter 
ent out by the Springfield. The strong ten 
4 is to keep our pre 
reinsurance which we give off 
increase it. 

“Neither can it be truthfully alleged that our 
method of doing business, including this excess 
cover, is hostile to the interests of small Ameri 
can companies. Almost all of our reinsurance 
is placed with such companies and we have busi 
ness arrangements with quite a number of them 
which are considered by them and by us to be 
to their and our benefit and advantage. As in 
the case of the Springfield and most other large 
companies, the writing capacity of this company 
has been increased from time to time during 
the past ten or fifteen years, but anyone who 
thinks to discover a malevolent purpose in. such 
a policy surely fails to understand the existing 
situation and current tendencies. Not a_ few 
American and English companies are writing 
quite as large lines as the Hartford has even 
written or contemplates writing. 

“We aim to furnish the best possible facilities 
to our local agents and do not believe that any 
legitimate method of so doing can be successfully 
criticised or that such a purpose will be taken 
as evidence of a desire on our part to injure 
any competitor.” 


FORMER FIELD MEN TO DINE 

The New York Ex-Field Men's So- 
cietv will hold a get-together meeting 
at the Crescent Athletic Club, Brook- 
lyn, on Friday. February 16. It will 
be purely a social affair and an ex- 
change of experiences by the members. 
A. G. Martin. United States manager 
of the Northern, will preside, and 
Stanley Jarvis, of the Hanover, will act 
as secretary. 








CAIRNS’ ASSISTANTS 
Charles C. Hannah, general agent of 
the North British, has been made as- 


sistant manager of the Eastern De- 
partment of the Fireman’s Fund, and 
Able M. Wood, general agent of the 


Fireman’s Fund, has been made second 
assistant manager. Mr. Hannah was 
handling New England territory for the 
North British and affiliated companies. 


UNEMPLOYMENT INSURANCE 


“Insurance against idleness is com- 
ne” savs Clifford B. Connellev, com- 


r‘sejoner of the Pennsylvania state de- 
yor’'ment of Labor and Industry, ‘and 
the pecvle are goine to nay for it. It 
‘gs 9 seiontific fact that the periods of 
renresvon resnvonsible for unemploy- 

ent oreur about every ten years, 
threwiney hundreds of thousands out. of 
work. I think the people would rather 
nav fer insurance against the conse- 
avences of idleness than to pay in- 
creased taxes for the maintenance of 
prisons,” 





TOTAL ASSETS - 
TOTAL LIABILITIES 
NET SURPLUS : 


O. J. PRIOR, President 


INCORPORATED 1868 


, ” The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 








1921 | 


- - $1,559,363.71 
- - 935,524.08 
- - 623,839.01 





W. M. CROZER, Secretary 














THE YORKSHIRE 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 


AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York 
FRANK & DUBOIS, United States Managers.ERNEST B. BOYD, Underwriting Mgr. 


FRANK B. MARTIN, Asst. Manager. WALLACE KELLY, Branch Secretary. 
Assets, $2,743,342.03 Liabilities, $1,644.822.39 Surplus, $1,098,519.64 
DEPARTMENT MANAGERS: 

METROPOLITAN ....... sosetanaee Willard S. Brown & Co........ sooeew Vouk, N. ¥ 
PACIFIC COAST McClure Kelly ....... .San Francisco, Cal. 
CAROLINA-VIRGINIA -Harry R. Bush . Greensboro, N. C. 

SOUTHEASTERN WRG TPO E Ss oc cee ks.sccetacenea Atlanta. Ga. 
LA, &: ISS ISSLe Sb cciscccvcvcas Varies B.. BOSC iecrcscvccscccvsssves New Orleans, La. 


INSURANCE CO., LTD. 


OF YORK, ENGLAND 
Established 1824 











CHAS. H. POST, U. S. Mgr. 





Caledonian Insurance So. of Scotland 


TOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 





EXTENDS LIABILITY COVERAGE 





“Golfers” Public Liability Policy Brings 
“Sports” Form; No Increase 
in Rates 


An investigation of the overhead ex- 
pense of issuing public liability policies 
has been started by the National Bu- 


reau of Casualty and Surety Under- 
writers as a result of the adoption of a 
new coverage by the governing com- 


mittee of the bureau, which became 
effective December 19. The description 
follows: 


“A public liability policy may be is: 
sued to an individual insuring him 
against loss arising or resulting from 
claims for damages on account of bodily 
injury or death suffered by any person 
or persons as the result of an accident 
by reason of practice or participation 
in any game of golf, baseball, basket- 
ball, football, hockey, polo, tennis or 
any other athletic sports or games for 
limits of $5,000 for one person injured 
and $10,000 for any one accident in 
which more than one person is injured. 

“Note—The above classification shall 
not be used for professionals; neither 
shall it cover accidents arising out of 
the ownership, maintenance or use of 
aircraft, automobiles, bicycles, boats, 
firearms, motorcycles or animals other 
than polo ponies while engaged in prac- 
ticing or playing polo.” 

The new coverage will be known as 
the “Sports” Public Liability Insurance. 
This is an extension of the coverage 
formerly known as the “Golfers” Public 
Liability Insurance, and, although there 
has been a broadening of the coverage 
there has been no change in rates. 


Liverpool & London & Globe. gave an 
interesting two-column interview to the 
“Underwriters’ Report” while in San 
Francisco recently. Among other things 
he said the Liverpool & London & Globe 
had resumed operations in Turkey. 





B. M. 
CROSTHWAITE 
AND 


COMPANY 


Fire and Automobile 
Insurance Specialists 





Lines Bound Anywhere 
in New York State 





45 JOHN STREET 
New York City, N. Y. 


Telephone 5784 John 














“STRONG AS THE STRONGEST” 


The Northern Assurance vo. 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1854 
Losses Paid - - - $117,000,000 
Losses Paid in U. S. $44,000,000 
Eastern and Southern Departments 


55 JOHN STREET 
WHEW YORK CITY 




















108 William Street 








GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCB 
Excellent Facilities for Handling Suburban Business 


SCHAEFER & SHEVLIN 


Row ‘ork. W. YT 


Phones John 1167, list 
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This Manager 
Beat the Mutuals 


LOCAL ‘AGENCY LOST HEART 








Employer Had Decided to Place Busi- 
ness With Mutual, But Travelers 
Manager Won 





The conservation of business is of 
vital interest to the agent as well as 
to the company. When business is 
about to be renewed and a local agency 
learns that a large policy is returned 
as “not taken” it is not always the 
best plan to give in. The mutuals fur- 
nish strong competition, but their 
propositions are not invulnerable. The 
Travelers brings out this fact neatly 
by reproducing in “Protection,” its 
Home Office organ, two letters which 
follow: ‘ 

A Letter from a Local Agency to a 

Travelers Branch Manager 

Dear Sir:—We regret to return here- 
with policies to be marked off not taken. 
This business has been lost to a mutual, 
the name of which at the present time 
The reason 
for the return of this contract given 
Hf 31) gM Ud nae eae ae follows and we are 
quite certain that no amount of solici- 
tatiom on our part or the part of your 
special agents will avail us anything. 

NEES, Spa spose states that he returns 
these policies not because of any ill 
feeling toward this office or your Com- 
pany but because it is a matter of 
dollars and cents to his company and 
himself. This mutual has promised 
him that the same rate that applies to 
our policies will be applied to theirs 
and in addition they will refund him 
in dividends 25% of his yearly premium. 
On this condition he has consented to 
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give them a trial but states that if 
they fail to fulfill this agreement the 
busines¢ will return to us. 


At the present time there at least 
CS Seer ee manufacturing concerns 
in our vicinity carried by mutuals and 
receiving this dividend. Members of 
these concerns are also interested fi- 
nancially in this company. Therefore 
MPs on wesee believes that out of fair- 
ness to them, it is felt that the mutual 
plan should be given a trial. 

You may feel, upon receipt of this 
letter, that we are pessimistic and 
easily deterred from making proper 
fight to hold the business and your first 
impulse may be either to send one of 
your able assistants to endeavor to 
hold the line or to try it yourself. We 
do not believe that this is possible and 
are of the opinion that the only way 
this concern can really be brought into 
the ranks is through a serious mishap 
or lack of service on the part of the 
prospective carrying company. We aré 
on the ground and in personal touch 
WH DKS eccisccicre ces He assured us that 
it is with regret that he is returning 





appreciation for the assistance from 
your office rendered to us which en- 
abled -us to hold the above risk on 
renewal. We especially wish to thank 
Assistant Manager ........ personally 
for his undivided attention given this 
risk during his stay with us. We feel 
that the value of his personal services 
could not be over estimated. 

Again thanking you, we remain. 

Home Office Comment 

The Travelers then makes this com- 
ment: 

“What if the branch manager had 
accepted as final the conclusions the 
agent had reached when he wrote the 
first letter? Both the employer and 
employes would have gone without 
Travelers inspection and Travelers 
claim service for a time, possibly a 
whole year. The agent would have 
gone without a substantial commis- 
sion. The company would have lost 
not only a premium but something 
of the standing which it formerly en- 
joyed with employer, employe and 
agent. 


insurance and service over mutual in- 
surance without service. 

“And the premium last year was 
$5,009.22. 

“This case is an example of Travelers 
service to agents and brokers. The 
number of cases in Which Travelers 
men cormserve the business of repre- 
sentatives is large. The number of 
those kept or taken from mutuals is 
increasing with the increasing vulner- 
ability of the mutual’s~ proposition. 
There is a large corps of branch man- 
agers, assistant managers and special 
agents rendering service of this kind. 

“Are you availing yourself of this 
service?” 





UTICA AGENCY CHANGE 

On January 1 William R. Childs, who 
for ten years has conducted an insur- 
ance agency at New Hartford, N. Y., 
became vice-president of Haskell & Ho- 
warth, Inc., of Utica, N. Y. The com- 
panies which Mr. Childs formerly repre- 
sented will be represented by Haskell 
& Howarth, which agency is almost a 
century old. The officers of Haskell & 
Howarth, Inc., are Edward L. Haskell, 
Fred S. Howarth, M. Earl Munz, Law: 
rence T. Giver. and William R. Childs. 


STEINMEYER HEADS BOARD 

The Board of Fire Underwriters: of 
Allegheny County held its annual meet- 
ing at the Fort Pitt Hotel, Thursday 
the 14th and elected William Stein. 
meyer of the Allemannia Fire, John 
B. Sirich of Logue Bros. & Co., repre. 
senting the Pennsylvania Fire, and W. 
W. Flanegin, representing the Insurance 
Co. of North America to membership in 





“And the premium last year was 
$5,009.22. 

“But there is a fighting spirit in the 
organization that is worth something 
to agents. 


the Governing Committee. These, with 
the following six holdovers, constitute 
the complete committee: W. J. Pat- 
terson, H. J. A. Finley, F. S. Guthrie, 
It saved this risk. K. H. Keller, F. J. Baerman and O. C. 


our policies. 

Regretting the necessity of being 
compelled to write this letter and en- 
closing the policies, we remain 


Yours very truly. “And the premium last year was Hurst. 
A Letter from the Same Agency to the $5 009.22. R. J. Trimble was re-elected Secre- 
Same Manager Regarding the “An assistant manager was sent to tary of the Board and R. W. Henry was 


Same Risk 
We wish to express our 


salvage this business. He did. He be- 


continued as Assistant Secretary. The 
lieved in the superiority of Travelers 


Dear Sir:— Treasurer is Thomas D. Keller. 
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99 P. C. of Packages 
Are Passed as O. K. 


RAILWAY 


Results of “Perfect Package Month” 
Published; Exceptions Taken to 
101,760 Shipments 


SAYS ASSOCIATION 





Shippers of the country made a score 
of 99.10% in the “Perfect Package Cam- 
paign,” according to a recapitulation of 
the results of the movement and an- 
nounced by the Joint Campaign Com- 
mittee of the American Railway Asso- 
ciation and the American Railway Ex- 


press Company, which conducted the 
campaign throughout the country in 
November. 


Marine underwriters followed the no- 
tice of this campaign with interest, as 
the question of poor packing, especially 
for export shipment, has been one of 
the most perplexing problems compli- 
cating and aggravating the theft and 
pilferage hazard. While the steamship 
companies as a whole, because of the 
large number of inexperienced and irre- 
sponsible groups of individuals owning 
and operating vessels, have been ac- 
cused of laxity in providing proper pro- 
tection for goods in transit, and in tak- 
ing steps to correct glaring evils when 
informed of conditions, the railroads 
have won commendation by taking the 
initiative to improve the situation. 

In the tabulation of the irregularities 
41% were due to errors in bills of lad- 
ing or express receipts, 40% due to 
errors in marking shipments, and 19% 
due to defects discovered in packing or 
packages. Altogether there were 32,497 
shipments falling into the last-named 
class, Which is the type of defect most 
bothersome to insurance underwriters. 

During the perfect package month, 
as November was designated, the rail- 
roads were credited with handling 
9,339,745 freight shipments, to which 
101,760 exceptions were filed by the 
carriers. During the same period, the 
express company handled 10,899,352 
shipments, to which 81,070 exceptions 
were taken. In other words, all of the 
carriers handled 20,239,097 shipments, 
freight and express, on which 182,830 
exceptions were entered by carriers, 
giving a national percentage of 99.10%. 

These figures were tabulated from re- 
ports received, up to December 22, 1921, 
from 1,294 cities in the United States, 
divided into five classes, according to 
population. The fifty-six leading cities, 
with a population of 100,000, shipped 
out more than half the business handled 
by the carriers, representing 5,724,764 
shipments by freight and 7,871,455 by 
express, for a percentage of 95.15%. 

The one hundred and fifty-six cities 
having a population from 25,000 to 100,- 
000 forwarded 3,455,254 shipments by 
freight and express, with total excep- 
tions filed of 387,891, for a score of 
98.91%. Two hundred and fifty-four 
cities, with a population between 10,000 
and 25,000, shipped 1,946,683 shipments, 
with 21,883 exceptions for a score of 
98.88%. Two hundred and twenty-seven 
cities, with a population from 5,000 to 
* 10,000 made 688,678 shipments, with 
4,898 exceptions, for a score of 99.29%. 
Six hundred and one cities with a popu- 
lation of 5,000 and under, obtained a 
score of 99.40%, with 552,263 freight 
and express shipments, on which 3,338 
exceptions were filed. 

“While the good effect of the cam- 
paign cannot be measured in dollars 
and cents,” says the campaign commit- 
tee, “nor entirely by the number of 
irregularities corrected before’ they 
could result in loss or damage, the na- 
tional interest attracted to the impor- 
tance of starting shipments out right— 


LLOYD’S COMMITTEE MEETS 





Plan Offered By Marine Men Gains 
Support; Agreement Near Is 
the General Belief 





A third conference was held last Fri- 
day at the office of the State Depart- 
ment between Superintendent Francis 
R. Stoddard, Jr., and the committee of 
lawyers, insurance executives and brok- 
ers representing the various fire, marine 
and casualty interests involved in the 
discussion of the status of Lloyd’s poli- 
cies in this country. Further consid- 
eration was given to the proposals of 
the marine underwriting and brokerage 
delegates, and according to one repre- 
sentative at the conference the plan has 
an excellent chance of being endorsed 
by all parties. 

The attitude of the department has 
been consistently sympathetic to the 
proposals offered, it is declared. Much 
time and thought has been expended by 
the marine men in the preparation of 
the solution offered and the conferees 
are impressed by the thoroughness of 
the scheme which seeks to close perma- 
nently the long-dragged-out controversy 
between brokers and underwriters rela- 
tive to the actual legality and abstract 
justice of permitting domestic brokers 
to place insurance abroad without pay- 
ing taxes on the insurance or any fees 
for the privilege of transacting such 
business. The plan before the commit- 
tee purposes to eliminate the injustices 
toward the insurance companies of the 
system now in vogue and in principle 
has the whole-hearted support of the 
superintendent, who is warmly com- 
mended for his open-minded and rea- 
sonable attitude toward this delicate 
and difficult problem. 


NICHOLAS F. PALMER DEAD 

Nicholas F. Palmer, a trustee of the 
Atlantic Mutual, and well-known for 
years in financial circles, died last 
week. Funeral services were held 
Saturday morning at Trinity Church. 
Mr. Palmer was in his seventy-fifth 
year and was connected with the firm 
of Palmer & Co., investment brokers, 
at the time of his death. 








well packed, in adequate containers and 
correctly marked—amply repaid those 
who helped to make the campaign a 
success. 

“As an illustration of the permanent 
value of the movement, many local com- 
mittees, representing shippers and car- 
riers, were continued in order that ship- 
ping problems of mutual interest. might 
be discussed from time to time and 
shippers kept currently informed of the 
generai condition of their shipments 
when received for transportation.” 
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Offices Examining 
Short Form Policy 


PREPARED BY H. T. CHESTER 








Institute to Vote Soon on Whether 
Market Will Accept This Policy 
for General Use 





Hawley T. Chester, Platt, Fuller & 
Co., chairman of the forms committee 
of the American Institute of Marine Un- 
derwriters, has completed the new short 
form marine insurance policy, which 
it is proposed shall be used universally 
throughout the local marine market as 
a substitute for certificates when as- 
sureds request policies. The committee 
has distributed specimen copies of the 
new policy to the various offices for 
examination and review, and it is prob- 
able that a special meeting of the 
Institute will be called early next 
week to decide definitely whether the 
underwriting offices will agree upon a 
uniform policy. 

The substitute for the certificate, as 
prepared by the committee, is an 
F. P. A. policy, containing all the es- 
sential clauses necessary to protect the 
assured or the consignee; legally with- 
in the definition of a policy as stated 
by the English court which ruled that 
certificates were not policies, and com- 
pact in form. The entire policy is 
printed upon a single sheet of paper, 
no wider than an ordinary business 
letter page and only slightly longer. It 
meets the requirements and advantages 
of a certificate with respect to size 
and the cost of printing and distribu- 
tion. 

Objections to the substitution of 
marine insurance policies for certificates 
which arose everywhere following Jus- 
tice McCardle’s decision centered them- 
selves around contentions that actual 
policies were too bulky in size and that 
the expense of printing and distribut- 
ing thousands of policies to open-policy- 
holders would add tremendously to the 
already inflated costs of conducting the 
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business of murine insurance in this 
country upon a successful competitive 
basis with companies domiciled in 
Europe. 

In December « preliminary policy of 
considerabje length was prepared by the 
committee, with Frank H. Osborn then 
chairman. It took the form of a pamph- 
let of ten or more pages and this one 
characteristic, in addition to other, 
faults, aroused the opposition of offices 
stressing in particular the need for a 
brief policy wu any were to be offered 
to assureds in lieu of certificates. The 
revised form meets this important ob- 
jection and likewise embodies several 
other suggestions noted by underwriters 
in the marginal spaces provided for 
that purpose in the first draft. 

The policy coming up for considera- 
tion next week allots ample white space 
for the insertion if desirable, of a 
clause overriding the exclusion of par- 
ticular average claims. 

Several underwriting offices visited 
by a representative of The Bastern 
Underwriter were warm in their praise 
of the policy devised by Mr. Chester 
and his associates. If the local market 
were sincerely willing to co-operate on 
a uniform measure for limited use now 
is the occasion for showing that sin- 
cerity. Many banks and large shippers 
have long advocated the standardiza- 
tion of marine clauses and use, if pos- 
sible and feasible, of uniform policies. 

The celerity with which a bank is 
required to inspect shipping papers for 
evidences of adequate protection 
against losses on merchandise con- 
signed to foreign ports precludes a 
leisurely examination of policies and 
certificates attached to shipping docu- 
ments. Consequently the banking in- 
terests have for years exerted mild 
pressure upon the marine insurance 
fraternity to limit the variety of in- 
tricately worded clauses in use and to 
work gradually toward standardization 
and simplification. 





RUSH ON CHAMBER COMMITTEE 
President Benjamin Rush of the in- 
surance Company of North America 
represents the marine insurance busi- 
ness on the newly appointed committee 
of the Chamber of Commerce of the 
United States which is meeting to 
frame suggestions to improve the status 
of the American merchant marine. 
Shipping and business men are mem- 
bers of the committee. After proposals 
have been agreed upon they will be 
referred to the chambers throughout 
the country in order to secure the view- 
point of business men in_ general 
toward the subject of shipping. 





BUSINESS SEEMS BETTER 


A slight improvement is noted in the 
marine insurance business underwriters 
and brokers report in response to in- 
quiries. Not a world-beating expansion 
of trade but a slightly better trend that 
seems to give substantial ground to 
the spreading opinion that the worst 
days have gone by and each month in 
1922 will reflect an increasing degree 
of optimism. 
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AUTO INSURANCE NECESSARY 


Bill Says Owners of Taxis and Trucks 
Must Have It Before Getting 
License 


Owners of taxicabs and motor trucks 
would be required to exhibit to the 
New York'state tax commission an in- 
surance policy of not less than $1,000 
for property damage and $5,000 for 
personal injuries before they can obtain 
licenses, under the terms of a bill now 
before the New York State Assembly. 
Assemblyman James Male, Democrat, 
of New York, introducer of the measure 
explained that commercial vehicles 
should be covered so as to make cer- 
tain of redress in the event of acci- 
dent. 

Another measure of interest to lia- 
bility companies dealing in auto risks 
is a measure introduced in the Assembly 
by Assemblyman T. Channing Moore, 
Republican, of Westchester, which 
would make it a misdemeanor to “re- 
move or deface” an identification mark 
on any automobile or accessory for the 
purpose of destroying its identity. The 
bill is aimed to make the ordinary 
measures employed by automobile 
thieves in seeking to avoid detection, 
punishable offenses in themselves so 
they can be punished under the law if 
it is proven they removed identification 
marks, even if it cannot be proven they 
aclually stole the automobile. 





BOOKLET ON LIST PRICES 

The Eastern Automobile Underwrit- 
ers’ Conference will shortly distribute 
to agents through the member com- 
panies copies of revised ,automobile 
list prices. General reductions of 
prices by many manufacturers during 
the last few months require the reduc- 
tion of insurance on cars in order to 
keep the coverage commensurate with 
the value of the property named in the 
various policies. Agents who have not 
kept themselves informed from notices 
in the daily press of list price reduc- 
tions are urged to analyze insurance 
on their books and readjust those poli- 
cies which in the light of prices quoted 
by the Conference appear to over-insure 
the assureds., 





OVER $10,000,000 PREMIUMS 

Unofficial figures place the gross 
marine income of the Globe & Rutgers 
at more than $10,000,000 for 1921, or 
somewhat in excess, even of that writ- 
ten during 1920, when the gross pre- 
miums totaled slightly over $9,000,000. 
If the correct figures from the 1921 
statement bear out the impression 
sread broadcast on the Street this will 
truly be a remarkable record for a 
company during a year when American 
foreign trade was halved. 


SAMUEL BIRD RETURNS 
Samuel Bird, Jr., president of Talbot, 
Bird & Co., returned this week from his 
trip abroad where he passed several 
weeks in Southern France. 


SUPPORTS STATE DEPARTMENT 


“Scandinavian Insurance Magazine” Ad- 
mits Re-Insurance Due May Be 
Doubtful Asset 


The “Scandinavian Insurance Maga- 
zine” is quite ready to support the con- 
tentions of the New York State Insur- 
ance Department that re-insurance pay- 
ments due but not collected can hardly 
be classed as bona fide assets in the 
preparation of annual statements. This 
is in view of the unfortunate experience 
of certain Scandinavian re-insurance 
companies. 

On the other hand, the S. I. M. urges 
ceding companies to use more haste in 
closing risks. Its viewpoint follows: 

“We quite agree with the American 
State Insurance Department that re- 
insurance recoveries due may, in some 
instances, be rather doubtful assets. At 
the same time, we strongly recommend 
that powerful institution and similar 
state departments in all other countries 
to see to that also the closing of risks 
is effected with all possible despatch. 
Surely, what is sauce for the loss de- 


partment must also be sauce for the 
guarantee department.” 





STEAMER MOD GOES DOWN 

The Norwegian steamer Mod, 2,707 
tons registered, sank 1,200 miles east 
of Halifax on Sunday after her crew 
of thirty-four men had been saved by 
the Melmore Head. The Mod carried 
a large general cargo, practically all of 
which was insured in the local market. 
The hull coverage was carried either in 
Scandinavia or London. The steamer 
was built by a British firm under a war 
contract, and upon completion in 1920 
was sold to Norwegian interests and 
the name changed to the Mod. She left 
New York on her last voyage on Janu- 
ary 13 for Bremen and Hamburg under 
charter to the American Metals Trans- 
port Company. Her cargo capacity ex- 
ceeded 5,000 tons. 





AUTO CONFERENCES TO MOVE 

The National Automobile Underwrit- 
ers Conference will on May 1 move its 
headquarters from i40 Nassau _ street 
to the ninth floor of the Great American 
Building, at 1 Liberty street. With the 
National Conference will likewise go 
the Eastern and New England Confer- 
ences. The principal reason; for bring- 
ing the conference headquarters into 
the heart of the insurance district is, it 
is understood, to insure better attend- 
ance at committee meetings and gen- 
eral gatherings of the conference mem- 
bers. Difficulty in the past to securing 
full attendance has been attributed to 
the inconvenient location of the con- 
ference offices. 

The annual report of the Atlantic 
Mutual, generally the first to appear, 
is being watched for each day. 
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DONALDSON DINNER IN PITTSBURGH 


(Continued from page 1) 


tivities of agents and brokers so that 
unfair competition may be avoided and 
the insuring public be made aware of 
the advantages of intelligent under- 
writing in all lines of coverage sold by 
all types of carriers lawfully operating 
in this commonwealth. 

Mr. Donaldson and the Federation 
Board have toured the state of Penn- 
sylvania, and have succeeded in get- 
ting Erie, Oil City, Williamsport, Hazey- 
ton, Allentown, Reading, Scranton and 
other cities to adopt the Insurance Ad- 
visory Board Plan. 

Mr. Donaldson also explained the 
work of his department and told of 
the many trying situations which he 
encounters. He said that his depart- 
ment did not stop at the state boundary 
lines, but extended into every state in 
the Union and most of the foreign 
countries. 

“The whole subject of insurance in 
this country has never come into its 
own, and there is no telling when it 
will,” he said. “At the present time 
there are 1,047 insurance companies 
licensed to do business with this Com- 
monwealth.” 

Missouri Action Unjust 

The speaker devoted some little time 
discussing the arbitrary and rankly un- 
just action taken in Missouri, where 
a 15% rate reduction was ordered by 
Commissioner Hyde, of that state. 

“The Federation at this time is prac- 
tically powerless,” Mr. Donaldson con- 
tinued, “but when we are organized as 
we should be, we will be able to cope 
with these trying matters to advantage. 

“The Department at Harrisburg is 
particularly handicapped. There seems 
little hope at present for any immedi- 
ate change for the better. The great 
handicap in the state is between the 
policyholders and agents. Approxi- 
mately, thirty-five complaints are re- 
ceived every day. Some from one 
source, some from another, and scarce- 
ly any of them are referred to the 
proper department for adjustment. 
Thus, hard feeling is engendered be- 
tween the agent and the complainant. 

“One of the primary reasons for in- 
surance men organizing is to see that 
the right kind of men are kept in the 
business and the wrong kind kept out. 

“Quite a stride has been made of late 
ye.rs along this line, and, today, the 
people who apply for insurance licenses 
are of the better class. The wrong 
kind are afraid to apply. 

Had Little Help Because of Lack of 
Organization 

“T have had mighty little help from 
the men in the field because there is 
no organization. With the adoption of 
the Advisory Board Plan throughout 
the state, the department at Harris- 
burg would have its troubles appreci- 
ably lessened. Segregation will further 
the formation plan. Erie and some of 
the smaller centres have organized and 
the Advisory Board is working in Phila- 
delphia. This board is the greatest 
machine you could have. We have the 
best organization results in the smaller 
centers. 

“There will be no appropriation put 
up at Harrisburg—no amount of money 
that can hire me to swerve from the 
course I have decided to pursue in car- 
rying out the furtherance of the Fed- 
eration plan. 

“The attitude at Harrisburg is that 
the state cannot compete against a pri- 
vate corporation.” 

Must Get Rid of Incompetents 

The incompetent insurance represen- 
ative, the speaker declared, must be 
weeded out of the business. Not only 
is this Advisory Board Plan creating 
a great deal of attention and becoming 
a factor in the insurance life of the 
state, both from a standpoint of buyer 
and seller, but it is extending possi- 
bilities of its operations to other states 
in the union and is at present the dis- 
cussion of great interest among insur- 
ance commissioners and insurance men 
everywhere. 

The Advisory Boards which are elect- 
ed by the Insurance men in the various 


districts, advise and confer with the 
Insurance Department on the licensing 
of applicants, the settlement of dis- 
putes and problems not only as between 
insurance agents, but between agents 
and insurance companies as well. In 


* this manner local problems are usually 


disposed of without the usu] red tape 
and delay and has proven decidedly 
advantageous to the business of in- 
surance, 


Mr. Donaldson's talk was a rapid fire 


of remarks calculated to hit home. His 
pleasing personality, coupled with a 
magnetic manner and the ability to 
put his ideas across without any con- 
fusion made his speech a rare treat 
from start to finish. His talk included 
a number of refreshingly new and orig- 
inal stories and his enthusiasm easily 
communicated itself to every person 
present. 

In closing his speeeh, Mr. Donaldson 
warned: “Insurance men, do not be 
jealous of the man who has become 
a leader. Help him all you can. For 
my part, I am sorry for any fellow in. 
his shoes.” 

President of Federation Talks 

J. C. Murray, of Pittsburgh, president 
of the Insurance Federation of Pennsyl- 
vania. told of the activity of the insur- 
ance men in the state and their desire 
to elevate the business of insurance to 
a standard so that it might retain its 
high place in the business world. 

“It is gratifying to know,” said Mr. 
Murray, “that so many insurance men 
are constantly affiliating themselves 
with this organization, thus making it 
possible to give to the people of Penn- 
sylvania betier protection, better ser- 
vice and a keener sense of their re- 
sponsibility and recognition of insur- 
ance. The Federation plan and work- 
ing basis for the purpose of conducting 
practical campaigns of education also 
will create a more sympathetic public 
attitude toward the business of insur- 
ance without which business’ the 
credit of the country could not be suc- 
cessfully conducted. 

“The insurance business,” Mr. Mur- 
ray concluded, “is the only large busi- 
ness concern in the United States 
which is not organized. The insurance 
business is second in point of money 
handled by any organization in the 
United States. Every other business 
of any standing is organized—the doc- 
tors have their organization, the 
plumbers, the butchers, the bakers, all 
are organized. Why aren't we?” 

Member of City Council Joins 
Federation 

G. R. Dette, secretary of the Federa- 
tion, further explained the work of this 
great organization and likened the 
signing of the membership blanks at 
each place to the signing of the Declara- 
tion of Independence, declaring “the 
principle is the same. This fight is the 
insurance men’s fight for independence 
Shall we survive or shall we admit 
defeat?” 

James Malone, member of the City 
Council of Pittsburgh, and a former in- 
surance man, was called upon for a 
few remarks, and he proved his allegi- 
ance to the Federation by signing the 
membership blank and check for dues 
for one year. 

Dr. ©. MeCoy Franklin, of North 
Carolina, made a short talk at the 
opening of the meeting and told of the 
necessity of civilizing influences in the 
mountainous sections of that state, 
where conditions are deplorable. Dr. 
Franklin, who was born and reared in 
the wilds of North Carolina, was twenty- 
one years old before he ever saw a 
train, a telephone, a newspaper. He 
worked for seven cents an hour at the 
age of twentyone to pay his way 
through grade school, and later edu- 
cated himself in high school and col- 
lege. He is now carrying on the work 
of educating and aiding the people of 
his native state and at present is 
making a tour in behalf of these citizens. 

James W. Henry, of Eyler & Henry, 
and Thomas B. Dawson, also made a 
few remarks. 
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Have Self-Insurers 
Association Here 


ORGANIZATION 
Not Competing for Compensation Risks 
Says Acting Secretary Browne, 
N. Y. Central 
The Self-Insurers of this state under 
the Workmen’s Compensation Act have 
their own association, members of 
which have deposits with the state of 
$8,250,000. 


PROTECTIVE 


The Self-Insurers Association is com- 
posed of a voluntary membership in- 
cluding approximately half of the self- 
insuring employers of the state of New 
York. The organization is similar to 
a chamber of commerce. Frank V. 


Whiting, of the New York Central 
Lines, is chairman of the Executive 
Committee; R. A. Mansfield Hobbs, of 
James Stewart & Co., vice-chairman; 


Lewis R. Gwyn, American Railway Ex- 
press, secretary and treasurer; O. G. 
Browne, claim attorney of the New York 
Central, is the assistant and acting sec- 
retary. Protection and perpetuation of 
the right of self-insurance, and the dis- 
semination of knowledge concerning the 
true principles of self-insurance are 
main purposes of the association. It 
has no quarrel with the companies. It 
does not seek to induce companies to 
become self-insurers. 

“The association is wholly a protec- 
tive organization. I want to make that 
point plain,” Mr. Browne told The Kast- 
ern Underwriter. “We do not urge a 
man to become a self-insurer. We are 
not seeking new members. After a com- 
pany has become a self-insurer, if it is 
large enough so that we feel it can 
maintain its standing, we welcome it 
as amember. But we are not maintain- 
ing a service organization; there is no 
reason why we should seek to increase 
our membership because it is large 
enough now to protect the interests of 
self-insurance. In one case a parent 
company holds the only membership 
representing the interests of sixteen 
subsidiary companies, each of which is 
a self-insurer. If we were mercenary 
we could insist on each maintaining a 
membership. 

“We seek to protect and perpetuate 
the right of self-insurance, and to clear 
up the misunderstanding which has 
made the insurance companies think 
we were trying to run competition to 
them. We are forced to watch for and 
combat ill-advised legislation, although 
we do not oppose reasonable changes. 
We have even been put in the position 
of approving an increase in the sched- 
ule. That fact alone should indicate 
that we work in co-operation with the 
entire insurance principle. 

“Some members of the 
reinsure with companies on some of 
their work. For instance, on the big 
railroads work is farmed out to con- 
tractors and these contractors are re- 
quired to carry insurance with insur- 
ance companies in accordance with the 
compensation law and to indemnify the 


association 


railroad. Thus, assuming that the in- 
surance company represents the em- 
ployer in actions, the interests are 
identical.” 

Under New York State law, in order 
to obtain the privilege of self-insurance 
a company is required to fill out an 
application blank which describes the 
nature of the business to be insured, 
the number of employees engaged in 
each of the various vocations, and a 
complete description of the business as- 
sets and liabilities. Industrial Com- 
missioner Sayer inspects these applica- 
tions personally, makes proper investi- 
gations and approves or vetoes’ the 
privilege. Three factors are brought 
into account in making the decision 
first, financial ability of the applicant 
to meet his compensation expense; sec- 
ond, willingness to meet all claims and 
awards promptly; third, ability to give 
security in the way of a collateral de- 
posit to guarantee the first two factors. 

Upon approval, the applicant com- 
pany is notified to submit a six-months’ 
payroll which is inspected and classified 
as to occupations of employees, wages 
paid, casualties, accidental deaths, ete. 
A rate is then prepared according to 
the best actuarial standard and the com- 
pany is required to deposit with the 
commissioner securities totalling the 
amount of six months’ premium at the 
suggested rate. However, the minimum 
deposit is $5,000 and the maximum (ex- 
cept in special cases) is $50,000, and 
ali securities must be government, state 
or municipal bonds. The interest on 
the securities deposited is collected and 
turned over to the company. 

When the deposit is made an agree- 
ment is arranged with the commissioner 
to bind the power of self-insurance guar- 
anteed by the securities. Monthly 
thereafter the employer is required to 
make a payroll report, so that the labor 
department may check the premium 
rate and keep it in proportion to the 
payroll, A quarterly report on the pre- 
miums and compensation paid out 
checks the amount of the hazard. Semi- 
annually a complete report of all out- 
standing compensation, names of the 
injured, nature of the injury, rate of 
compensation weekly, probable number 
of weeks of disability remaining, and 
the estimated total amount of compen- 
sation to be paid, is required. At the 
same time outstanding death claims 
must be reported with the names of the 
deceased, weekly wage at time of death, 
dependents, weekly compensation for 
each dependent, and the actuarial tabu- 
lations. 

Thus the department keeps close 
check on all self-insurers and checks 
their liabilities Constantly so as to keep 
them up to state requirements. The 
self-insurers’ association works in co- 
operation with the department in main- 
taining a standard. Assistant Secretary 
Browne has served on the departmental 
committee on medical questions during 
the past year. 





FIRST MEETING IN SEVEN YEARS 

The Pennsylvania Association of In- 
surance Agents will meet in February 
for the first time since June 9, 1915, 
nearly seven years ago. 
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Travelers Indemnity’s 
New Vice-President 


ROBERT J. SULLIVAN 


One of Best Compensation and Liability 
Underwriters; Joseph R. Lacy 
An Assistant Secretary 


CAREER OF 








Robert J. Sullivan has been elected a 
vice-president and Joseph R. Lacy an 
assistant secretary of the Travelers In- 
demnity. These are the only changes 
in the elected at the annual 
that company on Monday. 
Butler was re-elected presi- 
dent and John L. Way, vice-president. 

Mr. Sullivan is generally regarded as 
one of the best underwriters in com- 
pensation and liability insurance, a keen 
student of the business, a splendid type 
of committee man. A Hartford man, 
he went with the Travelers in 1899, 
und for five years was in the accident 
actuarial department; then he was 
transferred to the liability department, 
and in November, 1911, was made as- 
s:stant secretary of the compensation 
and liability department. A short time 
later he was made secretary of the de- 
partment. 

Mr. Lacy is also a Hartford man and 
he, too, entered the services of the com- 
pany in the casualty actuarial depart- 
ment in 1899. Later he took charge of 
the accident and health reserve and 
statistical division of that department. 
He was made assistant secretary of the 
accident department of the Travelers in 
1918. 


officers 
meeting of 
Louis F. 


ROBINSON SUCCEEDS WEBER 


Mor. Grahame of Globe Indemnity Ap- 
points Engincering Supervisor and 
Supt. of A. & H. Dept. 


I’, R. Robinson has been appointed 
supervisor of the safety and engineer- 
ing department of the Globe Indemnity 
Company’s metropolitan department, 
according to an announcement by Man- 
ager T. J. Grahame. Mr. Robinson suc- 
ceeds Samuel Weber, Jr., as head of 
the engineering department, Mr. Weber 
having resigned on the first of the 


year to become manager of the com- 
pensation and liability department of 
Davis, Dorland & Company. 

Mr. Robinson studied mechanical en- 
gineering at Massachusetts Tech. and 


was in service two years during the 
war. He has been special agent for 


the Globe Indeninity in the New York 
territory for the past year and is well 
qualified to take charge of the safety 
and engineering department for the 
Globe Indemnity in New York. 

Teodor Made Superintendent 

Manager Grahame has appointed F. 
Kx. Teodor as superintendent of the 
accident and health department of the 
Globe Indemnity’s metropolitan depart- 
ment. Mr. Teodor succeeds T. A. 
Schoonmaker who resigned on January 
1 to go with the Pan-American Life 
of St. Louis. He will assume his new 
duties on February 1. 

Mr. Teodor has had considerable ex- 
perience in the accident and health 
field. Krom 1907 to 1910 he was with 
the Casualty Company of America as 
assistant superintendent of the acci- 
dent and healt?! department. Then 
he was with the Fidelity & Casualty 
Company for two years as assistant 
manager of the company’s accident and 
health department. From 1912 to 1917 
he was superintendent of the accident 
and health department of the Casualty 
Company of America, and when that 
company was liquidated he went with 
the New York State Insurance Depart- 
ment for six months. Mr. Teodor then 
became office manager in St. Louis for 
the general agents of the Continental 
Casualty Company. He resigns this po- 
sition to join Mr. Grahame’s staff the 
first of the month and is well known 
in New York. His experience in un- 
cerwriting, claim work and in handling 
brokers makes him a very capable 
superintendent, 

KREPS ENTERS FIELD WORK 

C. D. Kreps has been appointed spe- 
cial agent for John G. Hilliard, Ine., 
manager of the Metropolitan depart- 
ment of the Zurich General Accident 
& Liability Insurance Company, and 
will handle all lines written by the 
agency. Mr. Kreps was formerly as- 
sistant resident manager of the London 
Guarantee & Accident Company in New 
York and has been with that company 
for the past twenty years. He resigned 
in order to enter the agency field. 
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Surety Companies | 
Give Signal Service 


OPTIMISM IS WARRANTED: 


E. A. Hamilton, Fidelity & Deposit, 
Says Bonding Business Important 
Factor in Country’s Progress 


Extensive surveys of national condi- 
tions by the Fidelity & Deposit Com- 
pany of Baltimore and personal obser- 
vation in practically every state in the 
Union have furnished EB. A. Hamilton, 
vice-chairman of the board and execu- 
tive head of the Fidelity & Deposit, 
with cause for believing that optimism 
regarding 1922 business is very defi- 
nitely warranted. Mr. Hamilton’s 
opinion, as expressed in his letter to 
The Eastern Underwriter, follows: 

“Of course, any statement as to the 
outlook for business in 1922 will be 
hardly more than a guess because uni- 
versal prosperity is dependent upon 
so many factors; foreign exchange, 
freight rates, wages, taxes, and so 
forth. But as a result of conducting 
two extensive surveys of nationai con- 
ditions followed by personal observa- 
tion in practicaily every state in the 
Union, we feel that optimism is very 
definitely warranted. 

“Tt would seem that operating costs 
are decreasing steadily and _ whole- 
salers and manvfacturers have reduced 
their inventories anticipating an early 
revival of industry. The beginning of 
this is already apparent. The credit 
situation is improving and the settle- 
ment of the big national and interna- 
tional problems before us at the moment 
will certainly help. 

“Some sections of the country were 
more affected than others by the ces- 
sation of war-time activities. In those 
sections where the financial stringencv 
has been most acute, banks, supported 
by the Federal Reserve System, have 
done yeoman service in carrying the 


burden. Where the task has been be- 
yond the banks and disaster has over- 
taken them, surely companies have per- 
formed a signal service by relieving 
communities and sometimes states of 
losses that were well-nigh overwhelm- 
ing. This co-operation, for it has been 
that, with the Federal Reserve System 
has had much to do with stabilizing 
conditions and in keeping financial and 
business institutions of all kinds from 
going under. 


Service Is Inestimable 


“It may be a long, troublesome road 
which this country will travel to reach 
normalcy; but however troublesome 
and difficult the path, the barometer 
of corporate suretyship indicates that 
the turn has been made and that travel 
along that road has begun. During 
this journey the best business judg- 
ment and the keenest human ingenuity 
will be put to the test. However soun‘4 
that judgment and keen that ingenuity 
may be, the immensity of the task, with 
its complex and delicate problems, will 
bring some business losses. But the 
more equitable the distribution of these 
losses among all engaged in the task 
of rehabilitation, the more rapid will 
be the progress made. In this country- 
wide effort for better conditions the 
companies engaged in the surety busi- 
ness will render a service, the value 
of which, to the country as a whole, is 
inestimable. 

“Gradually, but none the less surely, 
there has come a realization that a 
return to normalcy cannot be effected 
with a magic wand, that it can only 
be accomplished by serious, consistent 
and intelligent work. This realization 
has developed a disposition of co-onera- 
tion which bids fair for the future. 
Selling campaigns and methods are bhe- 
ing developed which of themselves are 
fundamentally sound and are certain to 
stimulate the general market in all 
lines. It is likewise apparent that the 
creditor is giving more consideration 
toward the debtor than in the past. 
Debtors are being given reasonable op- 


COURSE IN COMPENSATION 


New York University Cooperating With 
Ackerman of State Insurance Depart- 
ment for Practical Instruction 





The Wall Street Division of New 
York University will open a practical 
course of instruction in workmen’s com- 
pensation insurance on Feb. 1. S. B. 
Ackerman of the Workmen’s Compensa- 
tion Bureau of the New York Insurance 
Department will assist in the class 
work. Mr. Ackerman was formerly 
with the State Industrial Commission. 
Registration is open now, and the class 
will meet once a week at 90 Trinity 
Place. In order to assure the _per- 
sonal attention of the instructor to each 
member of the class the course is 
limited to thirty students. 

Topics to be studied are: New York 
Workmen’s Coinpensation Law and the 
proposed recodification; benefits under 
the law; computing present values in 
death cases, permanent total and per- 
manent partial cases; rehabilitation; 
industrial diseases; lump sums; trust 
fund; rate making; underwriting; ex- 
perience and schedule rating; safety 
work; estimating individual cases; 
computing reserves: auditing policy- 
holders’ payrolls; Schedule Z; Schedule 
W; different types of carriers; taxation 
problems; standard office forms. (In 
addition there will be several special 
lecturers whose names will be an- 
nounced at a later date.) 


portunities both by banks and mercan- 
tile men to improve their positions. 
“The country has now absorbed the 
full force of the shock of business stag- 
nation and knows the worst. There 
will be no sudden spectacular recovery, 
but the crisis being past, convalescence 
should, be uninterrupted. While this is 
more than I expected to say in answer 
to vour recuest for an expression of 
our personal opinion as to the outlook 
for 1922, this is how we feel about it.” 


RINGGOLD IS PROMOTED 


Now Manager of Fidelity and Surety 
Development Work for Indemnity 
Insurance Company 


The Indemnity Insurance Company 
of North America has promoted Hubard 
P. Ringgold to the position of manager 
of development work in the fidelity and 
surety department for the entire coun- 
try. Mr. Ringgold was formerly city 


manager in Philadelphia for the fidelity ~ 


and surety department of the company. 
Dodd Bryan succeeds Mr. Ringgold as 
manager of the fidelity and surety de- 
partment in Philadelphia for the In- 
demnity Insurance Company of North 
America. Mr. Bryan was formerly with 
the Fidelity & Deposit Company in the 
Philadelphia office. Both men have had 
considerable home office training; Mr. 
Ringgold was with the United States 
Fidelity & Guaranty Company and the 
Globe Indemnity, and Mr. Bryan with 
the Fidelity & Deposit Company. 


CARRIED HEAVY ACCIDENT 
INSURANCE 

Don C. Wheeler, a wealthy cattleman 
of Nevada, was found frozen to death 
sitting in his automobile. Accident 
insurance of $105,000 is involved in his 
death. Physicians said he died from 
apoplexy superinduced by efforts to 
get his automobile out of the mire 
in which it was stalled. An autopsy 
was performed by three Reno physi- 
cians whose findings were that Wheeler 
died from freezing. 





OAKLEY ELECTED DIRECTOR 

At the annual meeting of the United 
States Fidelity & Guaranty Company 
held last week in Baltimore, Alonzo 
Gore Oakley, associate manager of the 
New York office of the company, was 
elected a director. 





Even the 


Office Boy 


Maryland Casualty 
Company 


HOME OFFICE 


Casualty Insurance 


BALTIMORE 


Surety Bonds 


It has been said that “Corporations have no Souls.” 


This may once have been true, yet the human equation 


cannot today be ignored. 


The Maryland Casualty Company believes that a Real 
Service to its policyholders must be built upon a_ solid 
foundation of Service and a Personal Interest that extends 
from the President’s Office straight down the line 


Even the Office Boy can be trained to be an important 
factor in helping to build a business reputation. 


For the Office Boy will some day be an Office Man. 


A Nationally Known Organization. 
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Fidelity & Casualty 
In New Quarters 


OFFICE ABLY MANAGED 





Department Heads Have Been With 
Company Many Years; Assistants 
of Long Experience 


For the first time in many years 
the Fidelity and Casuaity Company is 
now in a position to handle at one lo- 
cation the New York City work in the 
written by the The 
removal from 90 and 92 William street 


lines company. 
of the city offices to the new quarters 
at 130 William brings 
the various departments which handle 
the metropolitan business of the com- 
Three floors of the new build- 
ing have been taken over by the Fidel- 
ity and Casualty Company and are 
handsomely fitted for the carrying on 
of casualty insurance. 


street together 


pany. 


The entire grade floor is occupied 
by the various underwriting depart- 
ments. Benjamin Sturges, manager of 


the workmen’s compensation, liability 
and boiler and fly-wheel departments, 
and managers William H. 
Williams and Alfred J. Hodson, all have 
had many years of experience in the 
insurance business. Mr. Sturges has 
with the Fidelity and Casualty 
years, having begun 
his insurance career as a clerk. He 
served in the claim department as an 
adjuster and was later transferred to 
the liability underwriting department. 
When the company’s metropolitan office 
was established in 19138, Mr. Sturges 
was appointed manager of that office. 
Mr. Williams joined the company as 
a clerk fifteen years ago. Just a few 
months back he was transferred from 


assistant 


been 
for twenty-seven 


the Detroit office to become assistant 
manager of the metropolitan office. Mr. 
Hodson entered the company’s employ 
in 1917, and has handled the promotion 
work in the metropolitan district since 
that time. He was made assistant man- 
ager late in the summer. 
Many Years’ Experience 

John J. Canavan, manager of the ac- 
cident and health and physicians’ lia- 
bility department, has also been with 
the Fidelity and Casualty since 1894. 
He has always been associated with 
the accident and health department and, 
when the company purchased the busi- 
ness of the EK. E. Clapp & Company 
agency at 90 William street, Mri Cana- 
van was appointed assistant manager 
of that office. John M. Culver, the 
assistant manager of Mr. Canavan’s de- 
partment. joined the home office force 
of the company twenty-three years ago. 
Later he went with the Clapp & Com- 
pany agency. His work has always 
been in the accident and health field. 

Manager William H. Pomeroy of the 
burglary department has been in the 
service of the company for seventeen 


years. He has been assistant manager, 
with supervision over the’ burglary 
lines since the Fidelity & Casualty 


Company purchased the Clapp & Com- 
pany agency. R. H. Williams, manager 
of the plate glass department, is an- 
other who has been associated with 
the company for many years, having 
first been employed as a plate glass 
surveyor thirty-four years ago. He is 
said to be one of the best known and 
best posted plate glass underwriters in 
the city. 

The accounting department, under the 
supervision of L. L. Bergen, occupies 
the entire first floor of the new quar- 
ters. Mr. Bergen is cashier and J. F. 
Law is assistant cashier. Mr. Bergen 
has been in the employ of the company 
for thirty-five years, and Mr. Law has 
been with the company for nineteen 
vears. The special agents who were 
located in the old quarters are now 
stationed on the second floor of the 
new building. With the management 


of the new office in the hands of men 
of such long experience and knowledge, 
not only of the company’s lines but of 
the metropolitan district conditions’ in 
the casualty business, should result in 
the rendering of most efficient service 
by the new organization. 





NOW UNDER DIRECT MANAGEMENT 


The Mutual Casualty, 18 East Forty- 
first street, New York City, which for 
four years has been under management 
by contract, is now under direct com- 
pany management. This became effec- 
tive January 1. The records of the com- 
pany show about 40% loss ratio for 
1921. Dividends of 15% were declared 
on policies expiring during’ the first 
three-quarters of the year and a similar 
dividend will be declared for those ex- 
piring during the last quarter. The for- 
mer premium of 20% was reduced in 
order to maintain a conservative policy 
during the year. 

The assets of the company are ap- 
proximately 160% of its liabilities. 





MAINE FEDERATION MEETS 

John T. Hutchinson, of Detroit, secre- 
tary of the Insurance Federation of 
America, was the speaker before the 
Insurance Federation of Maine in Port- 
land on January 18. A paragraph from 
the Augusta, Maine, “Journal” follows: 

“One of its aims is, first, to co-operate 
with the insurance commissioner of the 
state with the view of preventing the 
appointment of anyone as agent for any 
company who is not thoroughly reliable 
and sufficiently posted in the business 
which he is to represent, so that such 
insurance as he may be selling will not 
be misrepresented to his clients.” 


TO ISSUE NON-CANCELABLE 

The National Casualty Company, of 
Detroit, will put out a non-cancelable 
policy about February 20th, in order 
to provide for the wide demand for 
such a contract. 
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REDUCTION IN GLASS RATES 

Companies writing plate glass insur- 
ance who are subscribers of tha W. F. 
Moore plate glass rating service have 
decided to materially reduce plate glass 


rates for risks in New York City. The 
readjustment in rates will become ef- 
fective optionaily on February 1 and 


will be obligatory on and after March 
1. The consensus of opinion was that 
a reduction of about 15% is justified. 





ZEDLER MADE SECRETARY 
Edwin Zedler has been elected secre- 
tary of the Northwestern Casualty & 
Surety Company of Milwaukee. Mr. 
Zedler was formerly secretary and 
treasurer of the Fabricated Ship Cor- 
poration. 


F. & C. QUITS BAIL BONDS 
The Fidelity & Casualty has definitely 
ceased writing bail bonds in New York 
City. The company has sent to Chief 
Magistrate McAdoo a revocation of the 
powers of attorney under which its five 
bail bond men have been operating. 
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HEAD OFFICE 
UNITED STATES BRANCH 
134- South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 


INCORPORATED 1860 


UNITED 
FIREMEN’S INSURANCE 
COMPANY 


OF PHILADELPHIA 


Q 


HOME OFFICE 
430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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President’s Brother at New Post 

Joseph R. Wilson, who has been ap- 
pointed manager of the Maryland Cas- 
ualty’s new development department, 15 
a brother of Woodrow Wilson. Before 
going into insurance he was in the 
newspaper business, having been city 
editor of the Nashville “Banner.” He 





J. R. WILSON 


comes to the Maryland from the United 
States F. & G., where he was manager 
of the development division and was 
a vice-president. 
* as ce 
Expect Greatest Gathering of 
Insurance Men 
The annual meeting of the Federation 
which will be held at Harrisburg on 
May 4 and 5 is expected to be one of 
the greatest insurance gatherings ever 
held in the United States. The largest 
number of insurance men and women 
ever congregated is expected, and plans 
are already underway for the big event. 
There are 36 federations in the 
United States and there is also a federa- 
tion affiliation with the national asso- 
ciation in British Columbia. 
ss 68 
Untermyer’s Beat 
Samuel Untermyer pulled off a beat 
on the insurance newspaper boys this 
week by announcing in the daily news- 
papers the assets of the Metropolitan, 
as of December 31. 1921. The assets 
were a little matter of more than a 
billion, one hundred million dollars. 
The publication in the daily papers of 
the Metropolitan Life’s assets caused 
quite a thrill in Wall Street where, 
with all respect to the farm bloc of 
the Senate, billion dollar corporations 
are not so numerous as sunflowers in 
Kansas. Everybody in insurance felt 
a keen pride in being connected with 
a business which can boast of an insti- 
tution the size of the Metropolitan. 
* x * 
Untermyer Keeps Them Waiting. and 
Standing 
’ While Mr. Untermyer was accurate 
In his estimate of Metropolitan Life 
assets and also in the stories about 
the Metropolitan’s willingness to loan 
$100,000,000 for the purpose of building 
tenements to relieve the housing situa- 
tion he is indifferent as to the time of 
Insurance men that he wastes at the 
Lockwood hearings. Again and again 
Prominent insurance men have been to 
the committee meetings, in response to 
Subpoenas, only not to be called. At 
last week’s Thursday session some of 
the interested spectators at a hearing 
Telating to apartment house finance 








juggling were Professor Whitney, of 
the Bureau, and Presidents Holland and 
Lott, of the Royal and United States 
Casualty. Herman Leonard, of the 
“Journal of Commerce,” stood it for a 
time; then left. “Stood” is right, as 
he did not have the heart to ask Vin- 
cent Gallagher, of the Continental, who 
was occupying a grand stand seat at 
the press table, to exchange places and 
let him sit down. Another one of the 
temporary standees was Nelson Ster- 
ling, of the Fidelity & Casualty. 
* * « 


Bootleggers’ Mutual Formed 

Dame Rumor is sponsor for a story 
that in the neighborhood of Detroit 
there is operating a new mutual, name 
undiscovered, composed of successful 
“hootch” runners. The premium charge 
is rather high, $75 a month according 
to the best information available, and 
the company guarantees to pay all 
court fines and confiscation losses up 
to and including the third arrest and 
conviction of an assured. Members ex- 
ceeding this limit are said to be classed 
as undesirable risks and their policies 
cancelled. To date the company here- 
in described has not filed its annual 
statement for 1921 with the Michigan 
insurance department, and small hopes 
are held out that the said report will 
ever be published in the columns of 
the insurance press. 

. 4 * 


Travelers Standard Interesting 

More claims for stair accidents in 
dwellings were paid by the Travelers 
in 1920 than for injuries to pedestrians 
who were struck by automobiles, ac- 
cording to an article on cellar stairs in 
the December issue of the Travelers 
Standard which is published by the 
engineering and inspection division of 
the Travelers. That issue contains 
some good articles on various subjects 
and is as interesting @ booklet as one 
will find in its field. The engineering 
and inspection division continues to 
keep the Travelers Standard on the 
high level which it has maintained for 
so long. 





PLATE GLASS BUREAU MEETING 

At a special meeting of the Plate 
Glass Insurance Survey Bureau of New 
York the New York Indemnity Com- 
panv was elected as a member. The 
total membership of the bureau is now 
sixteen. A governing committee com- 
posed of the following men was cre- 
ated: J. W. Marden, U. S. Casualty; 
J. N. Ferrer, Hartford Accident & In- 
demnitv; R. F. Gibson, Royal Indem- 
nity: Frank Eaton, Employers Liabil- 
itv: F. S. Giles. Massachusetts Bonding 
& Insurance; H. D. Clarke, Union In- 
demnity, and F. E. Schelling, Commer- 
cial Casualty. 


MITCHELL ASSISTANT SECRETARY 


Eugene D. Mitchell has been appoint- 
ed resident assistant secretary of the 
Indemnity Insurance Company of North 
America, in charge of the San Fran- 
cisco branch office of the company. The 
San Francisco office has jurisdiction 
over northern California. Mr. Mitchell 
is a lawver and has had much experi- 
ence in handling casualty and surety 
claims: he has also devoted consider- 
able time to supervising underwriting. 
Last December he resigned as_ vice- 
president and general manager of the 
Indemnity Company of America of St. 
Louis. 


The “Home’”’ of Automobile insurance 


Chester M. Cloud 
Metropolitan Agent 


Automobile Dept. 





The Home Insurance Co., New York 
59-61 Maiden Lane 
Phone: John 1363 

















| The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 








S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 


RELIABLE AND ENERGETIC AGENTS WANTED 




















W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in 


Georgia Casualty Company 


bi Sure Or SERVICE mae 25 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 




















J. L. MAUTNER A. J. HESS 





J.L. MAUTNER AGENCY 


Complete Automobile Coverage 
All Casualty Lines 


92 William St. 
NEW YORK 
Phone John 5222 














RUTHERFORD, N. J. 
Phone Rutherford 1345 
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ILLUSTRATLD BY COURTESY THE SQUARE D COMPANY, DETROIT 





“Could I have prevented it? And the 
“We'll pay him compensation—the law 
says it is our duty. 


men who have had such 
thoughts are fine prospects for Travelers 
compensation insurance because (1) ‘Travel- 
“But have we done our full duty? ers inspections mean a thorough analysis of 
“Legally, yes! We do everything the hazards and practical recommendations for 
state factory inspectors recommend. We their elimination or reduction; and, (2) 
carry safe compensation insurance. Travelers service includes education of em- 
“Could we have gone farther in making ployees along safety lines, reaching them by 
things safe and making the men careful?” safety bulletins and danger. signs; reaching 
eS them through foremen and superintendents 
by means of book and pamphlet publications 
and a monthly periodical, ““The Travelers 
Standard;” reaching them threugh the estab- 
lishment of safety-first organizations. 





How many employers have asked them- 
selves such questions when a serious accident 
occurred in their plants? 

A good many. 





Tue Travecers INSURANCE COMPANY Tut TRAVELERS INDEMNITY CompANY 
Hartford 


L. F. BUTLER, PRESIDENT Connecticut 


THE TRAY ELS ES 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, ENGINE, ELECTRICAL MACHINERY 
An injury compensated is an apology 
An injury prevented is a benefaction 








